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BALTIMORE WIRING 
SURVEYS A FAILURE 


Head of Electric Light Company Calls 
on Underwriters’ Expert to 
Make Investigation 








ASKS BOARD TO START BUREAU 





Another Illustration That Municipali- 
ties Do Not Make Good on Electric 
Wire Inspections 





Once more it has been demonstrated 
that municipal inspections of electric 
wiring and equipment furnish very poor 
protection to the community. This 
time the city which suffers because the 
work is not done by the electrical de- 
partment of an underwriters’ associa- 
tion bureau is Baltimore. 

In that city the municipal inspectors 
made such a mess of things that the 
president of the local electric light 
company became alarmed, and in order 
to verify his first impressions that the 
inspections were so poor that a dan- 
gerous hazard was created, he sent for 
Washington Devereaux, chief electrical 
inspector of the Philadelphia Fire Un- 
derwriters’ Association, asking him to 
make a survey of Baltimore conditions, 
which was done. Mr. Devereaux re- 
ported that a serious situation existed, 
which induced the president of the 
electric light company to acquaint the 
Baltimore board of fire underwriters 
with the fact. A special meeting was 
called, with Mr. Devereaux invited to 
tell what he had found, the light com- 
pany’s president also attending. The 
latter made a vigorous plea to the Bal- 
timore board, asking that an underwrit- 
ers’ electrical inspection bureau be es- 
tablished, saying that he would agree 
not to connect up new installations 
until the Baltimore board issued a cer- 
tificate of approval. He even offered 
to put up capital to start the work. 
Attitude of Electric Light Corporations 

The position of the electric light 
people is easily understood. In the 
first place, it is decidedly to their bene- 
fit that fires be prevented; otherwise, 
their business is discredited in the 
eyes of the public. Further, and per- 
haps more directly, the electric light 
companies suffer financial loss from 
fires due to electrical causes, and 
there are subrogation proceedings, 


(Continued on page 17) 




















Organized 1853 Cash Capital $6,000,000 


THE HOME 


INSURANCE COMPANY 


NEW YORK 


ELBRIDGE G. SNOW, President 





Service to Policyholders and to Agents Unexcelled 





FIRE AND ALLIED BRANCHES OF INSURANCE 


Fire, Lightning, Automobile, Commissions, Explosion, 
Hail, Marine (Inland and Ocean), Parcel Post, Profits, 
Registered Mail, Rents, Rental Value, Riot and Civil Com- 
motion, Sprinkler Leakage, Tourists’ Baggage, Use and 
Occupancy, Windstorm, Full War Cover. 
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The Mercantile Insurance 
Company of America 


C. F. SHALLCROSS, President 
76 WILLIAM STREET, N. Y. CITY 





Every policy of the MERCANTILE is an assurance of fair 
dealing; every Agency a promise of Co- 
operation and Intelligent Service 





FIRE, AUTOMOBILE, WINDSTORM, SPRINKLER LEAKAGE, RIOT 
AND CIVIL COMMOTION, RENT, USE AND OCCUPANCY 
AND ALL KINDRED LINES OF INSURANCE 
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SPRINGFIELD | 


Fire & MarinelInsurance Co. 


Cash Capital $2,500,000.00 


HE SPRINGFIELD for two-thirds of a century has 
transacted business solely under its own corporate 
name, without annexes, underwriting agencies or 
subsidiary companies. An agent of the SPRINGFIELD is 
not a half, a quarter or any other fraction of an agent, but 
is vested with the rights and dignity of an undivided repre- 
sentative of an undivided and independent company. The 
SPRINGFIELD stands today pre-eminent among American 
fire insurance companies. 


SPRINGFIELD MASSACHUSETTS 











— 


NEW FORMOF INSURANCE 
OFFERED COMPANIES 


Perfected Endowment Plan Separates 
Investment From Protective or 
Life Portion Element 


COMBINED I ONE 





POLICY 





Company Has Its Headquarters in 
Philadelphia; William W. Smith, 
President; Plan Described 





The Perfected Endowment Company, 
of Philadelphia, is presenting to com- 
panies in this country a new form of 
insurance, called “The Perfected En- 
dowment Plan,” the aim of which is to 
keep separate the so-called investment 
element from the protective or life 
portion, combining them in one policy, 
and paying the proceeds of both to the 
beneficiary in case of the death of the 
insured, prior to the maturity of the 
contract. 


The president of the Perfected En- 
dowment Company, which has its head- 
quarters at 411 Walnut Street, Phila- 
delphia, is William W. Smith. 

Death Strain 


To reduce the death strain is a prob- 
lem that is of interest to the manage- 
ment of all life insurance companies. 
especially since the severe epidemic of 
last year. Aside from the effects of 
careful medical selection, the next 
most important undertaking is to les- 
sen the difference between the amount 
payable at death and the reserve, or 
at least to have that strain fall where 
it belongs, and if possible, make the 
reserves equal the amount insured so 
as to mature all contracts as endow- 
ments between the ages of, say, 60 
and 70. There is a substantial benefit 
to a company in being off the risk at 
an age when the mortality is equalling 
or perhaps exceeding the full tabular. 
This is accomplished by the methods 
herein described. 

The Plan 


The net premiums and reserves on 
which this plan is formulated are com- 
nuted on the basis of the American 
Experience Table of Mortality, with 
interest at 3 or 3% per cent. per an- 
num, according to the net level premi- 
um method upon the Ordinary Life 
Plan, augmented by single premium 
Endowment reserves sufficient to ma- 
ture the nolicy at any specified age, 
say 60. 65 or 70. The principal sum 
insured is augmented in case of death 
prior to maturity by such amounts as 
the single premium Endowment re- 
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serves will purchase annually under 
similar full-paid Endowment insurance. 
This method may also be followed with 
full-paid life additions and outstand- 
ing Life policies may similarly become 
full-paid or mature in any selected 
number of years. 


The following illustration is a com- 
parison between an ordinary Endow- 
ment at age 70, issued by companies 
generally, at age 25 on the American 
3% per cent. Table and the two forms 
of Perfected Endowments issued at the 
same age and maturing at the same 
time. 











Age 25. AMERICAN 34%, $1,000.00 
Endowment st 70 PTT TTTITT TTT Titi tet . $1641 
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Perfected Eadowment, with life sccasmulations........ Dit 
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The following illustration shows the 
reserves and amounts payable at death 
on the Perfected Endowment plan, ma- 


turing in 20 years, issued at age 25. 

















Age 25. AMERICAN 3%. Amount, $1,000.00, 
Ordinary Life with Single Premium Endowment Accumu- 
lations Maturing in 20 Years. 

Net rremium Ordinary Life vndiane ’ $16.11 
Net Gingle Premium Endowment......,.........+ be 2.41 

.- «4 4 _—— 

Total Net Premium .... $41.52 
Amount Amount 
Year. Reserve. | Payable Year Reserve. | Payable 
at Death at Death. 
Ciae $97.71 | $1,048.50) 11... $477.11 | $1,473.17 
sa 7641} 1,006.02 || 12 f28.35 | 1,500.84 
3 116.15 | 3,142.30 I 3 581.16 | 1,645.53 
fin 156.98 | 1,187.45 |] 14 635.56 | 1,580.25 
5: 198.93 | 1,231.49 | 15 . 60104 | 1,614.02 
6 24206 | 1,274.43 || 16 74946 | 1,646.85 
286.42 | 1,316.28 || 17 809.00 | 1,678.77 
8 332.04 | 1,357.06 || 18 87062 | 1,700.70 
7 375.99 | 1,396.79 || 19 94.14) 1,739.92 
10 427.33 | 1.435 49 || 20 1,00090 | 1,769.18 
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The principle herein described and 
illustrated is applicable to insurance 
now issued either on the participating 
or non-participating plan and any re- 
serve basis; and can be used as stated 
to convert any outstanding Ordinary 
Life or Limited Payment Life into Full 
Paid Insurance or Endowments payable 
in any selected number of years or at 
any desired age. 


Participating Limited Payment Life 
policies which have become full paid 
under their terms could be converted 
into Endowments at 70 or earlier age 
by the application of the annual sur- 
plus accruing thereon, with possibly 
some slight additions dependent upon 
the desired dates of maturity. 


This plan is said to constitute a dis- 
tinct improvement in method, in re- 
sults to the insured and the insurer, 
and to afford ample margin for com- 
pensation to agents. 


The adoption of this plan it is claim- 
ed, will forestall any legislation look- 
ing toward the divorce of investment 
insurance from the life portion and is 
a recognition in case of death of the 
individual right of each insured mem- 
ber in his investment reserve. 

In summarizing, President Smith 


said to The Eastern Underwriter this 
week: 


“To summarize, the Perfected En- 
dowment Plan, which is safe, scientific 
and practicable, tends to remove all 
misconception or prejudice against 
Endowment Insurance as now issued; 
insures a lower mortality by relieving 
companies of the high mortality inci- 
dent to advanced ages; is applicable 
to existing business as well as all 
future issues; provides for larger op- 
portunities for agents and full com- 
missions; also for fair surrender charg- 
es; guarantees a progressive increase 
in protection granted the insured prior 
to maturity as an Endowment; and 
assures satisfactory settlement with 
the beneficiary in case of collateral 
loans, as the additions repay all or a 
greater portion of them.” 








A recent issue of the 
“Monday Morning 
Pep,” the weekly 
magazine issued by 
Manager Laurence C. 
Witten for the benefit of representa- 
tives of the Massachusetts Mutual Life 
in the Cincinnati territory, contains 
the following answer to an objection 
frequently raised by men who are 
urged to increase the amount of life 
insurance which they are carrying. 

Some men proudly tell you that they 
took all of the life insurance they 
needed five or six years ago, and think 
they have handed you a facer. Don’t 
let them get away with it. Any man 
who took what he considered was all 
the insurance he needed five or six 
years ago admitted, to himself at least, 
that he certainly did need that much 
then. Since your dollar of 1913 or 1914 
has become just a shabby fifty cent 
piece, his very argument that he took 
all he needed then can be turned into 
an inducement to at least double it 
today. 

The average man is making more 
than he ever did in his life, and he is 
spending more, not because he actually 
nas to spend as much as he does, but 
because he buys anything he wants re- 
gardless of the price. Get him to save 
at least a part of his earnings by tak- 
ing such an amount of insurance as 
will give his dependents the volume of 
= he originally intended for 
them, 


Introducing the 
Dollar and the 
50 Cent Piece 





The Reliance Life had $127,529,106 in 
force October 31 in its life insurance 
department; $41,705,650 in accident; 
and $119,609, health. 


Medical Society’s 
Insurance Stand 


IMPOVERISHMENT AND ILLNESS 








Recommends Legislature Appropriate 
More Money for Health Depart- 
ment; Against Compulsion 





The Medical Society of the State of 
New York has published the report of 
its committee to study compulsory 
health insurance with special reference 
to its relationship to the medical pro- 
fession. In this report appears the 
following relative to impoverishment 
through unemployment caused by ill- 
ness: 

“After consideration of the evidence 
put forward by the proponents of this 
legislation in support of their state- 
ment that a large proportion of the 
poor have been impoverished through 
unemployment caused by illness, your 
committee finds that none of this evi- 
dence is unimpugnable and that it rests 
upon largely a priori reasoning. The 
preponderance of evidence is against 
the fact that any considerable amount 
of impoverishment is caused by illness; 
moreover in those cases where impov- 
erishment is caused by illness, it is 
due to the long enduring disability pre- 
ceding death occurring in the chronic 
diseases, especially tuberculosis, chronic 
heart disease, cancer, chronic joint in- 
fections, renal and vascular disease 
which cause a disability long exceeding 
the period of twenty-six weeks during 
which the insured is entitled to benefits 
under the scheme. The statistics of 
the Labor Bureau of New York State 
show that in the main disability from 
all causes including accident, injury 
and illness is the source of, on the aver- 
age, only 5.7 per cent. of unemploy- 
ment, about the same amount as that 
caused by weather conditions (5.6 per 
cent.) or a little less than half that 
caused by labor disputes (10.6 per 
cent.); or one-thirteenth that due to 
lack of work (74.6 per cent.). A sur- 
vey entitled ‘Poverty in Baltimore and 
Its Causes; Study of Social Statistics 
in the City of Baltimore,’ by the Alli- 
ance of Charitable and Social Agencies, 
McCoy Hall, Baltimore, Md., November 
15, 1918, gives strone evidence of the 
small part illness plays in the cause 
of poverty; moreover, it evidences 
strikingly the fact heretofore stated as 
to the relationship of prolonged disa- 
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“The Oldest Company in America” 


Issued its first Policy in 1843 


Three leadership achievements of the Mutual Life:—The American 
Experience Table of Mortality, the corner-stone of modern life in- 
The “contribution plan” of surplus distribution, used al- 
most universally by American companies. 
ment policy, the basic form of all Life Income contracts. 


“Mutual Life’—known in every household. 
and service, notable financial strength, co-operation with agencies. 
Life Insurance at its best!—the Agent’s desire and ideal. 


For terms to producing Agents address 


The Mutual Life Insurance Company 
of New York 


34 Nassau Street, New York 
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bility not covered in any scheme for 
health insurance to the relatively few 
cases of impoverishment due to sick- 
ness. Your committee would find, 
therefore, that short illnesses causing 
ephemeral disability bear no relation 
to poverty; that where impoverishment 
is caused by illness it is in all instances 
due to long-continued disability; and 
that illness is but a very minor cause 
of unemployment as compared even to 
the conditions of the weather or labor 
disputes.” 

The committee is unable to find any 
available evidence that will bear in- 
spection proving that, in the main, 
medical attendance in this state is 
grossly deficient in quantity or grossly 
defective in quality, and adds: 

“This committee feels very strongly 
that the inquisitorial powers which 
would be conferred upon the State In- 
dustrial Commission and its agents, 
and upon the local boards of directors 
must be considered in its effect upon 
the public health, and especially as to 
the role it might assume in submerg- 
ing and nullifying the activities of the 
present State Department of Health 
which has played so large a part in the 
reduction of morbidity and mortality 
by means of preventive, not palliative, 
medicine.” 

The committee recommends that the 
legislature of 1920 be requested to ap- 
propriate a sufficient sum of money for 
the use of the Health Department, and 
such other departments in association 
with it, as it requires, for the purpose 
of making a survey of the State of 
New York to determine the amount and 
character of illness in its economical 
relation to the commonwealth. 








AETNA COMPANIES’ BONUS 
Salaried Employes to Get in 1920 16 1/6 
Per Cent of Annual Com- 
pensation 





A bonus aggregating 16 1/6 per cent 
of the annnal compensation received by 
the salaried employes of the Aetna Life 
Insurance Company of Hartford and its 
affiliated companies, the Aetna Casualty 
& Surety Company and the Automobile 
Insurance Company of Hartford, will be 
paid during 1920, acccerding to an an- 
nouncement made by President. Morgai 
G. Bulkeley. 

An extra half month’s salary will be 
paid January 15, 1920, to all employes 
who were on the payroll records of the 
Aetna companies October 1, 1919, and 
who remain on the payroll! records as of 
January 15, 1920. 

In addition to this, each salaried em- 
ploye on the payroll as of December 31, 
1919, will receive a 12 per cent bonus 
payable in twelve equal monthly pay- 
ments throughout the year, such pay- 
ments to discontinue upon the termina- 
tion of the services of an employe dur- 
ing the year and in no individual case to 
exceed $600. 

Between 2,500 and 3,000 employes 
will be benefitted. The elected officers 
of the Aetna companies are not includ- 
ed. 

President Bulkeley says that this ac- 
tion is taken in an endeavor to assist 
the Aetna employes to meet the unusual 
living conditions and in recognition of 
their efficient and faithful service. 





STRIKES DO NOT PREVENT SALES 

Group insurance continues to be 
written in increasing volume despite 
the recent cancellation of a number vf 
group policies resulting from fear of 
rioting and violence accompanyias 
strikes. W. I. King. group department 
secretary of the Connecticut General, 
states the Hartford companies have writ- 
ten approximately $600,000,000 of the 
$800,000,000 group insurance now in et- 
fect. The companies are experiencing one 
of their most successful years in this 
branch of the business, for many New 
England concerns have lately applicd 


for large group policies on ll thei” 
employes, as the value of this form of 
insurance becomes more wid¢ly apprec 
iated. ; 
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ASSOCIATION OF LIFE INSURANCE PRESIDENTS HOLDS MEETING 





Sees Hope For 
Street Railways 





TRIPP LOOKS FOR BETTER DAYS 





Common-Sense Agreements Already 
Effective in Several Cities, Says 
Westinghouse Executive 


The Association of Life 
Presidents is in annual session this week 
at the Hotel Astor. The subject under 
review is “The Part of Life Insurance 
in the Problems of .Reconstruction.” 
William W. McClench, president of the 
Massachusetts Mutual Life, is chairman 
ef the convention. Among the speakers 
the first day were President Butler, of 
Columbia University; President Day, of 
the Equitable Life Assurance Society; 
General Guy Eastman Tripp, chairman 
of the Board of Directors for the West- 
inghouse Electric and Manufacturing 
Co., and Howard Elliott, president of the 
Northern Pacific. 

Many of the most distinguished men in 
insurance are at the Astor this week, the 
National Convention of Insurance Com- 
missioners and the Association of Life 
Insurance Counsel also holding meetings. 


That a way will be found to restore 
and preserve the credit of street rail- 
ways was the opinion given to the As- 
sociation of Life Insurance Presidents 
at its annual convention this week 
by General Guy Eastman Tripp, chair- 
man of the board of directors of the 
Westinghouse Electric & Manufactur- 





Insurance 


ing Co. He spoke in his capacity as 
chairman of the committee of one 
hundred representatives of electric 


railways, bankers, manufacturers and 
others interested in electric railways. 
More than one-sixth of the total elec- 
tric railway mileage of the country is 
now in the hands of receivers. Many 
others are verging on bankruptcy. 
Twenty-six American life insurance 
companies have invested in public ser- 
vice securities $237,346,223, of which 
$116,592,670 represent street and in- 
terurban railroad investments. 


Investments Were Justified 


In the opinion of General Tripp the 
companies were justified in making 
these investments. Electric street 
railways have had all the fundamentals 
of a sound investment. They now and 
have always furnished an indispensable 
service to the urban population. The 
very existence of the modern commu- 
nity life depends upon this form of 
transportation, and without this trans- 
portation there could be no great de- 
partment stores, no great institutions 
of any character which require a daily 
concentration of a large number of em- 
ployes and customers. “In short,” he 
continued, “if our urban communities 
have made for the wealth, comfort and 
culture of this country, then an invest- 
ment in street railway transportation 
is in one of the corner-stones of the 
structure. If the investment is in dan- 
ger, it is not because of poor financial 
judgment.” 

General Tripp believes that the suc- 
cessful conduct of a public utility re- 
quires not only capital in continuing 
supply, but that it also requires the 
vigilance, foresight and initiative that 
accompany the investment of capital in 
strictly private enterprises; in other 
words, that the mere loaning of money 
to the communities for public utility 
purposes is not sufficient. With the 
money must go the same business, ex- 
ecutive and administrative attributes 
that bring success to private business. 
These rare qualities are entitled to re- 
ward. The problem, therefore, is to 
attract into the public service not only 
Private capital, but public enterprise, 


at the least cost and with the best re- 
sults to the public. 


Integrity of Investment Must Be 
Protected 


“We believe that there are certain 
well-defined principles that must under- 
lie any detailed plan for accomplishing 
this purpose,” he said. “The first of 
these is that integrity of investment 
must be protected; that the investor 
has the right to demand and will ex- 
pect that the integrity of his invest- 
ment shall be protected, by which we 
mean that at the expiration of the 
period of its use by the public, it shall 
be given back to him undiminished. 
This means that the legal authority 
under which the public utility shall 
operate shall so provide, and at once 
we reach the question of the franchise, 
permit, agreement, or statute law 
under which the operation of the utility 
is undertaken. 

“Tf such legal authority be for a fixed 
period, it is evident that the integritv 
of the property can be assured only if 
there be provision for the amortization 
during the life of the authorit of the 
difference between the actual invest- 
ment and the estimated scrap value of 
the property at the end of the term. 
For anything but a very long term au- 
thority, this means a rate of fare so 
high as to discourage riding, and by so 
doing operate against the interest of 
both the car rider and the company it- 
self—in other words, more than the 
traffic will bear. 

“The other alternative is the so- 
called ‘indeterminate’ permit, which 
provides authority to conduct business 
until such time as the community may 
decide to take over the property of the 
company at any agreed upon value, or 
grant to another company or to another 
individual the right to so take over the 


property. This fully protects the in- 
tegrity of the investment and at the 
same time protects the interest of the 
community, since it makes provision 
for ousting a derelict performer in the 
only two ways which insure a continu- 
ance of the service. 


Assurance of Dividend Return 


“The second of the principles is that 
there should be an assurance of return 
upon the investment. The basis of such 
assurance must be provision by which 
the price of the commodity furnished, 
i. e., transportation, can be quickly and 
automatically adjusted to its cost, or 
the direct guarantee of the communi- 
ties that the return will be forthcoming. 

“Upon the degree to which both the 
assurance of integrity and the assur- 
ance of return are provided in the re- 
lations between electric railway com- 
panies and the communities, will de- 
pend the cost of the capital required. 

“Moreover, there should be provided 
in the return, and regulated by the de- 
gree of efficiency and managerial abil- 
ity shown, a reward for these qualities, 
in order that there may be present in 
the private conduct of a public enter- 
prise, the initiative and economy which 
will always depend upon the hope of 
reward. 

“These we believe to be the basic 
principles involved in the restoration 
of credit. From them, we are con- 
vinced, may be built a_ practicable, 
workable plan for the government of 
relations between the utilities and the 
communities, which will inspire the 
best effort of the operators and enlist 
the co-operation of the communities in 
assisting in the work of providing good 
and adequate service. 


“The same principles we_ believe 


(Continued on page 6) 
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ELLIOTT ON RAILROAD PROBLEMS 





Higher Rates Necessary; Believed 
Roads Will Be Turned Back To 
Owners Soon 





The problems of the railroads were 
discussed by Howard Elliott, president 
of the Northern Pacific. He said that 
there is an overwhelming sentiment in 
favor of the railroads being turned 
back to their owners. A questionnaire 
recently sent to 6,000 editors found 83 
per cent. of them in favor of the roads 
being turned back. In fact, President 
Elliott said that there is every reason 
now to expect that roads will be re- 
turned to the owners on January 1. 

President Elliott expressed the hope 
that some legislation before that date 
be passed which will protect the situa- 
tion until the necessary readjustments 
between income and outgo can be made 
and the earning power of the roads 
restored. Even before the war the net 
earnings of the roads were not suffi- 
cient to attract new capital needed each 
year, and these earnings are even less 
today, although nearly $800,000,000 has 
been spent in the last two years in ad- 
ding to the plant, not counting equip- 
ment. Net earnings of railroads under 
present conditions are plainly inade- 
quate to meet the absolute necessities 
and to provide at all for the future. 

Without an increase in rates a large 
number of railroad companies will face 
bankruptcy, and few of those who es- 
cape this unfortunate plight can pay 
any return to the shareholders. 

Not Overcapitalized 


“For a number of years some of our 
railroad labor brotherhood friends 
have charged that the railroads of the 
country are overcapitalized to the ex- 
tent of $8,000,000,000 to $10,000,000,- 
000,” said President Elliott. “This is 
a most remarkable hallucination. The 
railroads are glad to have this charge 
investigated. It is based on lack of 
knowledge and prejudiced use of the 
real facts. The public should under- 
stand that the railroads are merely its, 
agents and servants. The railroads 
ought always to be a subject of great 
concern to the people of this country. 
No other country is so dependent upon 
transportation for its prosperity and 
development. 

“The railroads cannot serve the peo- 
ple, cannot serve the country without 
adequate rates. At the present time 
rates are not sufficient and the rail- 
roads must not be crippled, but on the 
contrary must be kept abreast of the 
times and be prepared to serve the 
great and growing future of the coun- 
try.” 

In 1918 there were 53,923,734 life 
insurance policies in force with the 
legal reserve companies. Among the 
assets securing these policies are near- 
ly $2,000.000,000 of railway securities, 
and a failure to protect these securities 
affects directly the holders of these 
policies, and the beneficiaries thereof. 
The Bureau of Railway Economics re- 
cently announced that the ownership 
equities of American railroads are 
really in the hands of more than 
50,000,000 people. 





Additional addresses at the 
Thursday session of the Asso- 
ciation of Life Insurance Presi- 
dents will be found on page 5. 
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Every life insurance Mun 
What the knows that the policyhold- 
Dividends er does not understand the 
Did full benefit to be had from 
the. premium that he agrees 
to pay to the company under the terms 
of his contract. When it comes to the 
use that shall be made of the annual 
dividend, most policyholders follow the 
line of least resistance, and treat it 
merely as so much cash toward reduc- 
ing the premium then due, The temp- 
tation to do this is always present. 

But this is a short-sighted way of 
using the dividend, because it deprives 
the insured of a substantial portion of 
the protection that his policy was issued 
to secure. Under the New England 
Mutual system of surplus distribution, 
a policyholder has the right, without 
medical examination, te convert every 
dividend into paid-up insurance, thereby 
enlarging the protection. 

This is a liberal and important pro- 
vision, because through it ail the values 
of the policy will be very markedly in- 
creased. Few men have any definite 
understanding of just how valuable the 
provision is—if they had, there is not 
the slightest doubt that they would 
avail themselves of its benefits more 
generally. The Adams case here de- 
scribed is one of the most romantic and 
convincing stories of actual results that 
we have seen. 

In 1862 James Adams, age twenty- 
four, purchased a policy for $5,000 in 
the New England Mutual on the ordi- 
nary life plan, with an annual gross 
premium of $96.50. 

During the first eight years the divi- 
dends amounted to $203.14, and he used 
them to reduce his premium payments. 
Beginning with 1870, however, all shares 
of surplus were applied to purchase ad- 
ditions. Twenty years later, 1890, after 
the payment of 28 premiums, totalling 
$2,702, he had received $1,057.43 in div- 
idends, of which $203.14 had been used 
as just stated. The balance, $854.29, had 
secured him $2,044 additional insur- 
ance. At that point, being age 52. the 
value of the policy and additions 
equalled $5,039 participating insurance, 
fully-paid for life, and would have been 
so endorsed on his request. 

But Mr. Adams kept on paying the 
full annual premium, and by 1905, forty- 
three years after the policy was issued, 
he had deposited $4,149.50. His share 
of the Company’s earnings was $1,- 
786.93, of which $203.14 had been used 
in premium reduction, and the balance 
had purchased additional insurance of 
$3,189. If he had desired, he could then 
have surrendered to the Company the 
original policy and its additions, and re- 
ceived $5,012.57 in cash. Thus he 
would have matured his life contract, as 
an endowment. He did not exercise 
this right, because he valued the con- 
tract too highly. 

In 1914 the dividend was $98, which 
was $1.50 more than the premium. 
Since then the dividends exceeded the 
annual premium by a _ progressive 
amount, the last, in 1919, being $112.20. 

This is a remarkable record. But in 
spite of such a splendid showing, Mr. 
Adams was a “dissatisfied” policyhold- 
er. He says over his signature: “At 
age 75 I can only wish that I held the 
limit in the old New England Mutual!”, 

Mr. Adams died last spring, shortly 
before the completion of his 57th year 
as a member of our Company. He was 
born in 1838, and his age at death was 
80 years and seven months. The pro- 
ceeds of his policy were $9,702.50—al- 
most twice as much insurance as he 
bought in 1862. 

A more impressive demonstration of 


what the dividends will do when proper- 
ly used, it would be hard to find. 
Thousands of men treat their shares of 
surplus as so much small change; 
whereas the power they have to in- 
crease the value of their insurance, as 
this extraordinary case shows, is limit- 
ed only by the age of the insured and 
the duration of the policy. 

A letter from Mr. Adams’ son is ap- 
pended: 


Brookline, Mass., June 18, 1919. 
Fifty-seven years ago you issued to 
my father Policy No. 12058, for $5,000 
on the ordinary life plan. Several times 
he expressed his gratification at the re- 
sults that were obtained by leaving his 
dividends to purchase additions. 


As administrator of his estate and as 
a policyholder, I can only add my senti- 
ments of highest regard for the New 
England Mutual. Draft for $9,702.50, 
practically double the face of the policy, 
was handed me today. I was very much 
pleased at the remarkably simple proofs 
of claim, and at the promptness with 
which the insurance was paid.—New 
England Pilot. 


Henry Moir, president of the 
Actuarial Society of Amer- 
ica, in a talk last week, 
drew these conclusions: The 
phenomenal growth of life in- 
surance during the year 1919 is undoubt- 
edly one of the most encouraging fea- 
tures in the general situation at this 
time. It shows that energies are being 
directed into proper channels, and that 
safe and sane ideals are being fostered 
and encouraged. Moreover, we have 
evidences of a broad and expanding 
srowth of sentiment which will lead 
to a larger and still larger volume of 
business, with improvements in living 
conditions which necessarily follows a 
reduction in poverty and pauperism. 


Energies 
Properly 
Directed 


Furthermore, as such thoughts pass 
from mind to mind, and words from lip 
to lip, life insurance becomes easier 
to write and the expense attendant on 
writing it necessarily is reduced. There 
has been no need during the current 
year to increase the compensation to 
agents, although the high cost of living 
has affected them as it has affected all 
other classes. The rate of expense in- 
curred by companies operating in New 
York State is strictly limited—yet 
agents have been able to increase 
their incomes sufficiently by writing a 
larger volume of business on the basis 
of the same rate of compensation. This 
means a reduction in expense as affect- 
ing the whole business of life insur- 
ance. Although for the first year the 
companies’ figures may not bear out 
this statement, yet fundamental con- 
ditions are as thus set forth. 1° e plac- 
ing of new business always causes a 
toss of surplus to a life insurance com- 
pany. This is one of tie peculiarities 
of the business which has developed in 
course of time out of the laws under 
which we act. The condition may be 
expressed in another way to the effect 
that part of the surplus is being “in- 
vested” in the procuring of new pre- 
mium income; and, when judiciously 
appiied, this is the best investment it 
is possible for a company to make— 
the return of the principal is certain, 
and the gain from year to year so defi- 
nitely assured in the future. 

The two other important elements 
affecting the net cost of life insurance, 
in addition to expense incurred, are 
the interest rate and the mortality 
rate. The interest rate on all inveast- 
ments has been increased tremendously 
by the war and other world conditions. 
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This is accompaniec by, and neces- 
sarily implies, an immediate reduction 
in the capital value of assets and a 
decrease in the free surplus. But in 
the case of life insurance companies it 
means also a steady increase from year 
to year in the profit earning capacity of 
the company because the assets are 
continually growing, and further sums 
are rapidly accumulating for investment 
at the higher rates. The loss in capital 
value is immediate, whereas the en- 
hanced interest return is a continuing 
and ever growing function. The higher 
interest rate therefore leads to better 
returns to policyholders in the not dis- 
tant future, although the decrease in 
capital values may cause the trustees 
of the companies to exercise a wire 
caution in dealing with their reduced 
surplus in the immediate future. 

The third important element is that 
of mortality. Twelve months from to- 
day we were suffering from the worst 
epidemic within the memory of man. 
It continued for six months, until March 
of this year, when it died out; only 
after some 500,000 young men and 
women had passed to the next world. 
Some pessimistic people think that a 
recurrence of this epidemic is likely. 
Fersonally, my viewpoint leans the 
other way. Even if there is a slight 
recurrence it is l’kely to be of a milder 
type, of shorter duration, and much 
better under control. The usual form 
of influenza is perennial in this country, 
but not the type of last year. I cannot 
see any good reason to believe that the 
plague of a year ago will revisit the 
United States, or that our mortality ex- 
perience will be other than favorable 
in the future. It is true that during 
the current year, in the three months 
January, February, and March, influ- 
enza had an important influence, and 
will reduce to a noticeable extent the 
surplus usually earned from the mor- 
tality being less than is provided by 
the American Experience Table on 
which the calculations are based. This 
factor, like interest, leads to a present 
shrinkage in surplus, but with the en- 
hanced new business on healthy lives 
the future in this direction is full of 
promise, and we may look forward to 
iarger mortality gains than we have 


ever experienced in the past. 

_We find therefore in a general re- 
view of the situation that the three im- 
portant elements governing the success 
of life insurance companies—namely: 
Interest rate, mortality rate, and ex- 
pense rate—are all leading to a much 
greater earning power in future, mot- 
withstanding the fact that during the 
recent past, and even during the cur- 
rent year, all three elements indicate 
a diminution in surplus. The course 
of events is such that we may view 
the future with unusual optimi=m, as 
promising a continuance of the largely 
enhanced volume of business and an 
experience leading to a reduction in 
cost to policyholders, this being the 
highest aim of efficiency in life in- 
surance, 





DINNER FOR J. K. VOSHELL 

Jonathan K. Voshell, Metropolitan 
Life superintendent in Baltimore, will 
be given a dinner December 8 by the 
Metropolitan Life. The dinner will be 
at the Southern Hotel, in Baltimore, and 
several of the Company officials will be 
present. Mr. Voshell is president of 
the National Association of Life Under- 
writers, and the dinuer is to commem- 
orate the anniversary of his twenty-fifth 
year of service with the Metropolitan. 





VALIDITY OF U. S. FARM LOAN LAW 

The Supreme Court of the United 
States will soon pass upon the validity 
ef the Federal Farm Loan Act. The 
case was tried before Judge Van Valken- 
burgh in the District Court of the Unit- 
ed States at Kansas City October 31st, 
and dismissed, but an appeal was grant- 
ed. This is as much as could be ex 
pected at this time. All parties desire 
to secure a decision from the Supreme 
Court as soon as possible. 





CLOVER’S NEW COMPANY 


Alfred Clover is organizer for the 
Public Life Insurance Company of Chi- 
cago, which expects to begin writing 
business shortly after the first of the 
year, with a paid-up capital of $100,000 
and surplus of $75,000. Louis Naro- 
wetz will be president. 
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ASSOCIATION OF LIFE INSURANCE PRESIDENTS HOLDS MEETING 





Closer Relationship 
With the Insured 


CHAIRMAN McCLENCH’S TALK 








Policyholders Could Help Accomplish 
Much of Real Benefit to 
Insurance 





The present favorable attitude of the 
public towards life insurance is due in 
large part to the public’s recognition 
of the improved and enlarging service 
it is receiving from the companies, in 
the opinion of William W. McClench, 
president of the Massachusetts Mutual 
Life, in his address as chairman of the 
convention of the Association of Life 
Insurance Presidents on Thursday. 

Speaking more specifically in refer- 
ence to the betterment of life insur- 
ance service he said: 

“Tf the executives of the life insur- 
ance companies of the country could 
make the laws, both State and Federal, 
governing life insurance, we could ac- 
complish much of real and lasting 
benefit. We could, for instance, save 
to the policyholders several millions of 
dollars by limiting the amounts now 
paid in taxes in the various states to 
the actual amounts expended in them 
respectively for the maintenance of 
their insurance departments. We might, 
also, enact some legislation for the 
greater protection of beneficiaries in 
the proceeds of life policies by putting 
such proceeds beyond the reach of 
creditors. Also, we might provide by 
law for the exemption from the opera- 
tion of the income tax laws of a por- 
tion at least of the income of an indi- 
vidual applied in payment of life in- 
surance premiums. This is done in 
England, as we all know, where, if I 
am not mistaken, a maximum of one- 
sixth of the net income of any indi- 
vidual may be applied towards the pur- 
chase of life insurance and the income 
so applied is free from income tax. 

“But we have not the power to make 
the laws; that form of co-operative 
action is denied us. If we desire to 
stimulate public interest in particular 
measures, we are limited to campaigns 
of education—usually indifferently pros- 
ecuted and often fruitless. 


Education of Policyholders 


“Might not more be accomplished in 
this direction than is now being done? 
We have in this organization a valu- 
able and efficient instrumentalitv for 
such work. Recently a very intelligent 
gentleman asked me if it were not pos- 
sible for life insurance companies to 
establish a relationship with their 
nolicyholders of a more personal nature 
than results from the mere receipt of 
premium notices and a copy of the an- 
nual report. His idea, as he expressed 
it, was that companies might assume 
that everv member is interested in any- 
thing which tends to the development 
of the life insurance business and the 
spread of the life insurance gospel. A 
rood deal of such instructive work has 
already been done, as we know; much 
oy a than my friend realizes, 

still more might - 
panther ght profitably be at 
an clearer knowledge of the func- 
tions of life insurance and a keener per- 
ception of its great importance in 
modern life on the part of the public 
would unquestionably be of advantage. 
A better understanding of their person- 
al interest in legislation affecting life 
surance is certainly desirable. <A 


more definite and lively appreciation 
by policyholders that laws hostile to 
the best interests of life insurance are 
hostile to their personal interests would 
result in mutual benefit.” 


Ties Between Home Office and Field 


Mr. McClench said he desired to sug- 
gest one further opportunity for im- 
provement in the service the associa- 
tion is trying to render its members. 
“It is a matter constantly before us,” 
he said. “It is the cultivation and de- 
velopment of closer personal relations 
between the home office and the field. 
One of the demands of labor to-day is 
for the establishment of more human 
relations between it and capital. In 
my opinion, we may materially im- 
prove life insurance service as a whole 
by improving the human relations be- 
tween officials and solicitors. We are 
all engaged in a common cause. The 
whole-hearted and cordial recognition 
of the service rendered by the agent 
is essential to his success and has a 
very direct influence upon the success 
of the company. And the same stand- 
ard of fine and helpful relations the 
companies maintain between them- 
selves and their agents ought to be the 
standard between agents and_ sub- 
avents. The duty rests upon the home 
office to enforce such standards. Every 
sub-agent, even the humblest, has some 
rights—the agent may not shoot him. 
When a sub-agent after an interview 
with his principal goes away having 
been made to feel that he is but a 
worthless worm of the dust the effect 
is not calculated to increase either his 
lovalty to the company or his zeal in 
the performance of his work.” 


WHEN WIFE BUYS POLICY 


The Eastern Underwriter on Novem- 
ber 21st published an inquiry in regard 
to insurance contracted and paid for 
by a wife on the life of her husband in 
her favor. The question was asked if 
the wife receives the proceeds at death 
of her husband, are the proceeds taxable 
for the year in which she receives the 
money under the present income tax 
law? Or, are such proceeds exempt on 
the ground that they are payable to her 
as an individual heneficiary? 

In answering the query, The Eastern 
Underwriter expressed the opinion that 
there has been some question whether 
an old Treasury Decision (No. 2152)—- 
given in 1915—-did not apply to the pres- 
ent tax law. This ruling was that 
amounts paid under the contract when 
returned to the person making the con- 
tract are not income, but the amount 
received by the person making the con- 
tract in excess of such payments is 
income. 


The Commissioner of Internal Rev- 
enue was asked to rule on the point and 
a letter received from his office, reads 
as follows: 

“Reference Is made to your letter of 
November 12, 1919, In which you make 
Inquiry as to whether Treasury Decl- 
sion 2152 is operative under the pres- 
ent revenue act. This Treasury decl- 
slon provides that an amount paid under 
a life Insurance, endowment or annuity 
contract Is not Income when returned 
to the person making the contract, 
either upon the maturity or surrender 
cf the contract; but the amount by 
which the sum received exceeds the 
sum pald and coming into the hands of 
the person making the contract and 
payment Is Income. 

“You are advised that although Trea- 
sury Decision 2152 is not applicable un- 
der the Revenue Act of 1918, Article 72 
of Regulations 45, provides that during 
the life of an Individual only so much of 
the amount received by an Insured un- 
der life, endowment or annuity, con- 
tracts as represents a return, without 
interest, of premiums paid by him there- 
for is excluded from his gross income.” 


1919 Volume Will 
Reach $7,712,000,000 


JUDGE DAY _ GIVES 





FIGURES 





Tells of Public’s Confidence in Insur- 
ance and Deprecates Reign of 
Extravagance 





The significance of the increasing 
volume of life insurance was the sub- 
ject of the address delivered by Judge 
W. A. Day, president of the Equitabl2 
Life Assurance Society before the Life 
Presidents. Judge Day announced that 
on information gathered by the Associa- 
tion of Life Insurance Presidents the 
volume of new business for 1919 proin- 
ises to reach a total of $17,712,000,000, 
or 64 per cent more than was written 
last year. It is $4,613,000,000 more than 
was written in 1914. 

“When did any institution in the pub- 
lic service ever receive such a signifi- 
cant vote of confidence as the public 
has given life insurance companies in 
this stupendous volume of new insur- 
ance?” he asked. 

The gain in the popularity of group 
insurance is indicated by an increase of 
over 100 per cent in this new business 
over last year. More than 1,000,000 
people are now covered under group. 

Whether or not the present rate of 
increase continues, one thing is evident: 
the public wants the insurance. There- 
fore, the volume issued is bound to in- 
crease; if not next year, it will later. 

Judge Day continued: “To some in- 
surance officers, the prospects of an in- 
crease over the present enormous vol- 
ume of new business does not appear as 
an unmixed blessing. Their minds are 
apt to turn to the temporary adverse 
influence such an increase will exercise 
upon the contingency reserve or free 
surplus under the aet premium reserve 
system. 

“The logical answer is—adjust the re- 
serve laws to meet the new situation. 
Our laws should operate to help us 
safely to insure as many people as pos- 
sible and not to keep us away from 
them. This they can do without dis- 
turbing the expense limitations or the 
present rigid state supervision which. 
notwithstanding its imperfections, has 
contributed immeasurably to the safety, 
the stability and the popularity of Amer- 
ican life insurance.” 

Back of the extraordinary demonstra- 
tion of public appreciation of life insur- 
ance given this year lie many decades 
of hard work on the part of the agents, 
permanent education greatly accelerat- 
ed by the government life insurance 


plan, and stimulated by the influenza 
epidemic. 
Extravagance 

Judge Day discussed nation-wide ex- 
travagance, not only by the govern- 
ment, but by the individual. He told of 
labor unrest and recited how the life 
companies are encouraging thrift. 

After telling about the period of infla- 
tion and frenzy of extravagance follow- 
ing the Civil War, Judge Day said: 

“Our people were finally brought to 
their senses by the great panic of 1873 
which resulted in immense losses, the 
prostration of business, and an enor- 
mous army of unemployed people, all 
of which finally led to the great rail- 
road strike and the acts of pillage and 
destruction of 1877. 

“If the danger of repeating this ex- 
perience is to be avoided every indi- 
vidual and every organization of indi- 
viduals must assist in bringing our peo- 
ple back to the practice of rational 
economy; i. e., sensible thrift as dis- 
tinguished from that of the penurious, 
miserly sort.” 


LIFE COUNSELS MEET 


The annual meeting of the Associa- 
tion of Life Insurance Counsel, was 
held last Tuesday and Wednesday -at 
the rooms of the Bar Association, New 
York. The following members spoke: 
Thomas B. Gay, Atlantic Life; William 
J. Moran, Travelers; Andrew J. Davis, 
Provident Life & Trust; H. B. Arnold, 
Midland Mutual; Frank Ewing, Metro- 
politan; Eugene H. Angert, American 
National, and David Kay, Jr., Mutual 
Benefit. John B. Sanborn, superintend- 
ent of insurance in Minnesota and pres- 
ident of the National Convention of In- 
surance Commissioners, read a paper. 
The annual dinner was held at the 
Waldorf Astoria Wednesday evening. 





WANTS PART OF SURPLUS 


Madison, Wis., Nov. 30.—Action has 
heen started against the Northwestern 
Mutual Life Insurance Company by 
Henry Jacobs, St. Louis, to recover a 
share of the company’s surplus claimed 
to be due on a policy issued in 1871. 
The sum sought is $2,000 but the suit 
will affect the interests of all the com- 
pany’s policyholders and its funds— 
$366,274,142, accumulated reserve, $15, 
470,515.27 surplus, and $19,478,776.83 
unassigned funds. The action filed asks 
for an accounting to determine the ex 
act sum due policyholders. 
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How Twisters in 
Chicago Operate 





SPECIOUS ARGUMENTS GIVEN 





Many Deals Closed Before Agents Have 
Opportunity to Protect Their 
Clients 





The Illinois Life gives the following 
concrete examples of how the new 
school of twisters, (now being fought 
in Chicago), operates. . Illustrations 
are based on Illinois Life policies. 

A policyholder now aged 40 who at 
the age of 25 purchased an Illinois Life 
$5,000 twenty-year Endowment, Pre- 
mium Reduction Plan policy, is ap- 
proached and he submits this policy 
to the twister for his advice. The cash 
value at the end of the fifteenth year 
is $3,200, which means according to the 
twister that this policyholder has in- 
sured himself to the extent of $3,200, 
and that, therefore, he now has but 
$1,800 of death insurance for which 
he is paying an annual premium of 
$219.50. He points out to the insured 
that money is easily worth 6 per cent. 
annually and that $3,200 safely invest- 
ed at 6 per cent. will yield an income 
of $192. He then shows him that at 
the age of 40 five thousand of Iltinois 
Life Endowment at eighty-five requires 
an annual premium of only $127.70; 
therefore,"if he secures his $3,200 cash 
value on the Endowment policy, and 
invests it at 6 per cent., the interest of 
$192 will carry the $5,000 Endowment 
at eighty-five with $64.30 annually to 
spare, and instead of having a five- 
thousand-dollar cash estate in the event 
of death his estate will be increased 
to $8,200 ($5,000 of insurance plus in- 
vested Surrender Value of $3,200). 

The argument is, of course, specious 
but appeals to the layman and unfor- 
tunately the deal is generally closed 
before the representative of the com- 
pany whose policy is being twisted is 
given an opportunity to show the folly 
of following such advice. 

Another example: A Twenty-Pay- 
ment Life, Premium Reduction Plan, 
issued as of age 25, reduced annual 
premium $134.10 on five thousand, 
fifteen annual premiums paid. This 
victim is desirous of having more death 
protection but feels that he cannot 
afford to lay out any more money in 
premiums than he is now paying. The 
usual method of handling such a case 
is to call the insured’s attention to the 
fact that according to the mortality 
table his expectancy is twenty-eight 
more years and that under the Extend- 
ed Insurance Option in his policy he is 
entitled to thirty-three years of insur- 
ance without further payment of pre- 
miums. It is then pointed out to him 
that a $5,000 Endowment at eighty-five 
policy issued as of age 40 requires a 
premium of $127.70; whereas, on his 
Twenty-Payment Life policy he has 
been paying annually $134.10. Through 
following this twister’s advice the in- 
sured without increasing his annual 
premium outlay doubles his death pro- 
tection. 

There are so many more holes in this 
argument than there are in the one 
with reference to the Twenty-year 
Endowment that even the inexperienced 
layman can generally see them and 
therefore refuses to be duped though 
many examples have been cited where 
this kind of advice has been followed. 


PHOENIX MUTUAL MEETING 





October Business a Gain of 100 Per 
Cent Over Corresponding 
Month of 1918 

The field council representing the ag- 
ency association of the Phoenix Mutual 
Life. has completed a conference in 
Hartford. Evidence of the tremendous 
volume of life insurance now being sold 
throughout the country was contained 
in President Holcombe’s greeting. He 
stated that October was the largest 
month of issued business in the history 
of the Company, representing a gain of 
more than 100 per cent over the ccr- 
responding month of 1918. October also 
was the largest month in paid pre- 
miums, and in ten months of 1919 the 
company has paid for 40 per cent more 
business than was transacted during the 
entire year of 1918. Upwards of 85 per 
cent of the Phoenix Mutual productior 
came from agents of the Company who 
are giving full time to life insurance. 





The life value of the individual has 
advanced to undreamed-of proportions. 
—New England Pilot. 


PROPORTION OF SMALL POLICIES 
A representative average group of 
1,000 consecutive cards of policies 
issued by the New England Mutual in 
1914 showed that 290 were for $1,000, 
and 129 for $2,000. Of these 419 men, 
fifty-two in the $1,000 group, were ap- 
plying for more insurance with the 
Company, and 35 in the $2,000 group. 
The eighty-seven thus “repeating” were 
20.8 per cent of the total number of ap- 
plicants for $1,000 and $2,000 policies. 

Five years later, 1919, a similar group 
of 1,000 cards showed that 262 were for 
policies of $1,000 and 130 for $2,000. Of 
the first, 82 were repeating, and of the 
second, 45; total, 127 out of 392, or 32.4 
per cent, which is 55.8 per cent more 
than in 1914. 

Two conclusions: The smail policies 
of two-thousand or less represent about 
40 per cent of the total—a very large 
proportion when it is considered that 
the Company accepts applications up to 
$75,900. 

“In these days of large writings, don’t 
neglect the man who cannot new af- 
ford to buy more than the minimum; 
first, because he and his like compose 
by far the largest single element in our 
membership; and second, because ha 
is rapidly becoming a repeat-order cus- 
tomer-—the mest valuable of all policy- 
holders,” says the New England Mutual 

















Rights and duties are personal. 
The combined rights of individuals make up the rights of nations, and 
the “rights” of nations sometimes clash. 
these individual rights that Americans entered the war; it was to defend 
these rights that we raised vast armies, disciplined and equipped them, 
It was for individual rights that our 
men fought so heroically. Their victory is‘a victory for individual rights. 


and sent them overseas to fight. 


THE RIGHTS OF 
THE INDIVIDUAL 


AND THE SAFEGUARDS OF INDIVIDUAL RIGHTS 


Laws and courts and treaties and bailiffs and armies are properly 
the safeguards of individual and national rights. 


Pleasure and pain are personal. 


It was for the protection of 


The first law of man- 

















kind was club-law—the law of the strongest—the law of the jungle. 
The ultimate law—the law toward which Democracies are struggling— 
will be the law which gives every individual his rights, harmonizing 
them with other men’s rights. 


In a Democracy men are assumed to have been born with certain 
inalienable rights which are protected and restrained by laws which men 
themselves more or less directly make and execute. 


Laws are not rights; they should define rights and be their safe- 
guard. 


Apply this reasoning to Life Insurance and see how reasonable and 
how imperative it becomes. 


The wife, who is the home-maker, and who, while making the 
home, loses the opportunity to earn an independent income, has the right 
to some sort of protection against the risk of her husband’s death. 
Children have a right to be well brought up and well educated. These 
rights should be safeguarded as against the death or total disability of 
the husband and father. In most cases there is no safeguard except 
Life Insurance. 


The rights of the individuals—husband, wife and children—are 
written in the policy, and are further safeguarded by the accumulations 
of the insuring company and by the laws under which it operates. You 
can’t live real democracy without insuring your life. 


The New York Life Insurance Company issues a Policy insuring 
against the risk of death or total disability. Behind each Policy is 
seventy-four years of experience, abundant resources, and the super- 
vision of laws that define and maintain the rights of individuals. 


New York Life Insurance Company 
DARWIN P. KINGSLEY, President 
346 BROADWAY, NEW YORK, N. Y. 
































To Make Test Case 
of Accepting Rebates 





DISTRICT ATTORNEY’S PLAN 





Misdeméanor to Accept Part of Pre- 
mium; Case in Hands of Theodore 
L. Waugh 





District Attorney Swan has turned 
over to Assistant District Attorney 
Theodore L. Waugh, of his office, the 
prosecution of the rebating cases. A 
test case will be made of the admission 
of one of the insureds that he accepted 
a rebate, as charged by George W. 
Johnston, of the Travelers, in a com- 
plaint filed with the New York Depart- 
ment, which turned the evidence over 
to the District Attorney. 

Judge Mancuso has issued a sum- 
mons for a preliminary hearing, and 
the section to be tested is 1200, which 
makes it a misdemeanor to accept a 
rebate. The penalty is a fine of $500 
or a year in jail. 

Mr. Waugh calls attention to the 
fact that, according to the law, any 
policy on which there has been a re- 
bate is void, and the company can re- 
fuse to pay no matter how long the 
policy has been in force. This is some- 
thing that most insureds do not know, 
and would make them less apt to ac- 
cept a rebate if offered, or less apt to 
ask for it. This is in addition to the 
fact that they are guilty of a misde- 
meanor. The assistant district attor- 
ney has a set of criminal forms for 
both agent and assured, showing the 
facts necessary to prove the crime. Any 
of the companies, or those interested, 
can get a copy of these from him. Mr. 
Waugh says that rebating, aside from 
being a violation of the law, is detri- 
mental to both the business of insur- 
ance and to the best interests of the 
insured. The present New York State 
laws concerning rebating were passed 
after the Hughes investigation. 


The proceedings are being watched 
by the special managerial committee, 
consisting of W. F. Atkinson, Sheppard 
Homans, Julian S. Myrick, Robert L. 
Jones and L. A. Cerf, the latter being 
chairman. 








General Tripp’s Address 
(Continued from page 3) 


should govern the treatment of capital 
already invested in the public service. 
To bring it into step with the future 
capital investment it is necessary to 
ascertain, if that be possible, the money 
which private individuals have fur- 
nished for the enterprise; or if that, by 
reason of imperfect records, is impos- 
sible, to have fixed by courts, or com- 
missions, or by agreement, the value 
of the property. When the investment 
or the value is so fixed, then the capital 
already invested should not be differ- 
entiated from that which it is expected 
to secure in the future.” 


Optimistic 


General Tripp believes that common 
sense and intelligence will prevail, and 
already the street railway systems of 
Cleveland, Cincinnati, Youngstown, 


Boston and East Massachusetts are 
now being operated under agreements 
which embody in general the princi- 
ples which he outlined in his address. 








Dece 











December 5, 1919 


THE EASTERN 


UNDERWRITER 





Standard Proposed 
For Licensed Agent 


COMMISSIONERS 





SKEPTICAL 





Commissioner Button Says Conditions 
in Life Insurance Are Like Those 
Before Armstrong Days 





Colonel Button, in introducing his reso- 
lution, said that conditions in the life in- 
surance field were approaching those in 
vogue before the Armstrong investiga- 
tion. The resolution: 

“Whereas, It is to the interest of policy- 
holders, agents companies and insurance 
departments that the business of soliciting 
life insurance be conducted upon the high- 
est plane of ethics; and 

“Whereas, The National Association of 
Life Underwriters, composed of general 
and soliciting agents throughout the 
United States, adopted in September, 1918, 
a chart of ethics; and 

“Whereas, This chart with respect to 
practices to be followed in soliciting busi- 
ness and in the development of agency 
organization, offers a code of ethics which 
represents a standard to which all com- 
panies and agents should strive to square 
their agency practices, and sets a standard 
in conformity with or higher than the 
standards set by the laws of such states 
as have enacted legislation regulating 
agency practices. Now, therefore, be it, 

“Resolved, That the National Conven- 
tion of Insurance Commissioners approves 
and endorses the chart of ethics in respect 
to the practices discussed in the preamble 
to this resolution, and recommends it to 
the respective supervising officers of the 
various states as the standard to be re- 
quired of the licensed agent; and be it 
further 

“Resolved, That the convention recom- 
mends to the Committee on Laws and 
Legislation the preparation of a standard 
code regulating agency practices in con- 
formity with these standards already es- 
tablished by the agents themselves.” 

The commissioners said they did not 
want to adopt the resolution without hear- 
ing read the chart of ethics (the author 
of which is Charles W. Scovel). Colonel 
Button read it, the commissioners listening 
with broad grins. One of them made the 
comment: “It sounds like the Ten Com- 
mandments.” 

Colonel Button said if the matter were 
to be received in a spirit of levity he 
would withdraw it. Auditor Darst, West 
Virginia, spoke in favor of it, said that 
there was no twisting of agents in his 
state. 

Colonel Young said he was in favor of 
correct ethics, but he was against adopt- 
ing the “codes” or “charts” of any under- 
writers’ associations. 

Soth Mr. Phillips, of New York, and 
Mr. Mansfeld, of Connecticut, thought the 
Scovel code made certain references to 
part-time agents. They thought it inad- 
visable for the convention to go on record 
for or against part-time agents. 


The Button resolution was finally re- 
ferred to a sub-committee, which will 
adopt a new resolution, censuring the 


practice of twisting agents or indulgence 
in other unethical practices, 


Not to Consider 
Russian Business 


STATEMENT RULES ADOPTED 


Companies Permitted to Exclude Every 
Item of Assets and Liabilities on 
These Risks 





Colonel Button, of Virginia, introduced 
a resolution that the convention go on 
record against the practices of twisting 
agents. He said the life underwriters’ 
code of ethics was admirable and should 
be endorsed by the commissioners. This 
was referred to the Committee on Laws 
and Legislation. 


A letter from Lawrence Priddy about 
the unlawful practice of some agents in 
taking premium notes without legal rate 
of interest was referred to a committee. 
The matter was presented to Mr. Priddy 
by J. W. Bishop, Chattanooga. 

The Committee on Valuation of Se- 
curities made the following report about 
Russian securities of American life insur- 
ance companies: 


“At a meeting of the committee held 
at the Hotel Astor on November 17, 1919, 
representatives of American insurance 
companies, which had been transacting 
business in Russia, appeared before the 
committee and explained fully the situa- 
tion with regard to the insurance busi- 
ness in Russia, 

“The committee duly considered this 
question and also other matters relating 
to the future valuation of securities and 
in connection with said questions the fol- 
lowing: 

“Whereas, This committee has been In- 
formed by representatives of American 
insurance companies, formerly doing 
business in Russia, that all private in- 
surance companies, including the Ameri- 
can companies, have been declared by 
the Soviet Government to be the prop- 
erty of the Russian Republic, and have 
been forced into liquidation by such gov- 
ernment, and 

“Whereas, This committee is informed 
and believes that the contract of said 
companies can be enforced only in Rus- 
sia, and 

“Whereas, This committee is informed 
by the representatives of sald companies 
that the assets and liabilities of said 
companies in Russia are substantially 
equal in amount, and 

“Whereas, Said companies desire that 
their Russian business may be eliminated 
in their forthcoming annual statements 
to be made to the various departments of 
this county; 

“Therefore, Be it Resolved, That this 
committee recommend to the National 
Convention of Insurance Commissioners, 
to be held in New York in December, 
1919, that the American insurance com- 
panies which have been doing business in 
Russia be authorized and permitted to 
exclude from their annual statements 
covering the transactions of the year 
1919 all and every item of assets and 
liabilities in any way relating to their 
business in Russia. 

“Resolved, That the committee on val- 
uation of securities, of the National Con- 
vention of Insurance Commissioners urge 
upon all insurance companies and asso- 
ciations and all fraternal benefit societies 
that hereafter in the valuation of their 
securities, which thev are required by 
law to make, they value all of their se- 
curities having a fixed term and rate of 
interest, and not in default as to princi- 
pal or interest, and if amply secured, 
upon the amortization plan, based on 
scientific principles; provided, however, 
that this request shall not apply to an- 
nual statements covering the business of 
1919.” 








Speaking of how to use the 

Making war, influenza and inheri- 

Use of tance taxes as reasons for 
Present Ills buving life insurance, Sam- 

uel Polk, general agent for 
the Pacific Mutual Life, at St. Louis, 
Says: 

“The point: in connection with this 
calamity which is of the most import- 
ance to the life insurance man is the 
fact that the influenza was more fatal 
among the younger and the supposed 
stronger people; those ranging from 
youth to forty-five years. This is a 
fact that most forcefully refutes the 
argument we have heard in the past, 
that such maladies only affect the weak 
and the aged. 

“In the old days our greatest argu- 
ment in trying to influence the prospect 
was the love of the fireside—the family. 


In addition to that, today we have the 
Inheritance Tax, Federal and State, and 
to the man of means that is a ‘bug 
bear.’ Only a few of our states have 
no Inheritance Tax, and those which 
have none will soon have such laws. 
The Inheritance Tax has come to stay. 

“The man who has houses and lands 
and stocks and chattels cannot argue 
that because of these possessions his 
family may not need ‘ready cash’ 
when he dies. A requisite amount of 
actual money comirg from the life in- 
surance company is likely to be the 
means of conserving the assets men- 
tioned, and averts the necessity of 
making a sacrifice when the market is 
not right. The Inheritance Tax must 
be paid, and generally within one year 
from the date of death. If it is not 
paid the state takes possession of the 








Organized 1871 


LIFE INSURANCE COMPANY OF VIRGINIA 
RICHMOND, VIRGINIA 
OLDEST-LARGEST STRONGEST, Southern Life Insurance Company 


Issues the most liberal forms of Ordinary Policies from $1,000.00 to 
$50,000.00, and Industrial Policies from $12.50 to $1,000.00 


CONDITIONS ON DECEMBER 31, 1918 
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if wou are interested in making a permanent connection with an old well estab- | 
lished company with a progressive management and an unequalled dividend record, 
it wilf be to your interest to investigate our proposition. 


PERMANENT, 
Care of The Eastern Underwriter, 105 William Street, New York City 


Address, 


| PENNSYLVANIA OPPORTUNITY | 














Call Company Tax 
Burdens Too Great 


COMMISSIONERS’ RESOLUTIONS 
Will Discourage Legislation Looking 
to Increase of Taxation on 
Insurance Companies 





The Insurance Commissioners were 
in session this week at the Hotel 
Astor. The following resolution about 
taxation was passed: 

“We, your Committee on Taxation, 
believing that in these strenuous days 
which now confront us and the 
that are sure to follow the various 
legislatures will, on account of the 
need of additional public funds, be 
looking for more worlds to conquer in 
the way of taxation, and believing fur- 
ther that insurance companies of all 
kinds are already bearing more than 
their share of the State and Federal 
taxes, which in the end must largely 
be paid by the policyholders, therefore 
we do recommend the adoption of the 
following: 

“ ‘Be it Resolved, That the Insurance 
Commissioners in convention assem- 
bled, do hereby discourage any legisla- 
tion looking to the increase of taxation 
on insurance companies and pledge our- 


selves to use our influence in each of 
our respective States to that end.’” 


ones 





estate. The instances are rare when 
the fortune of any individual is in- 
creased when it passes into the hands 
of a state official, or the ordinary 
receiver.” 


F. V. Burrows, of the Massachusetts 
B. & L, says that he believes it is a 
good plan for the agent to ask every 
policyholder to notify him promptly in 
case of disability and then at the first 


opportunity the agent should call on 
the insured. Every claimant raises a 
terrible roar about the “red tape” in 


connection with the filling out of proof 
forms and there is no reason why the 
agent cannot help him complete these 
forms and even take them to the phy- 
sician if necessary. Some doctors have 
a habit of letting these proofs lie un- 
completed for day after day and that, 
of course, causes needless delay. “Fur- 
thermore, It has been my experience 
that no matter how carefully the policy 
may have been explained at the time it 
was delivered the average policyhclder 
remembers only a few of its provi- 
sions,” he continued. 

“It is well, therefore, when a claim 
arises to refresh the man’s memory a 
little. If the policy does not provide 
indemnity for the first week tell him 
so. If he has rheumatism and the com- 
pany’s liability in such a case is lim- 
ited or if he is entitled to only one-half 
indemnity for non-confining sickness 
see that he understands it so. And by 
ell means have him understand that he 
must have regular medical attention. 
Many agents make the mistake of leav- 
ing the explanations wntil after the 
claim is paid but if a man is sure, right 
from the start that he has a certain 
amount coming to him he is hcund to 
he satisfied. I have seen many a claim- 
ant ‘tickled to death’ over a check for 
a seemingly trivial amount simply be- 
cause he was told at ‘he beginning of 
his disability what he might expect. 
It's a mistake to neglect a claimant 
simply because you feel that he can't 
be satisfied. Most folks are reasonable 
when properly appealed to.” 


Joseph Nadel has become associated 
with the Norwich Union Indemnity. 
He was for years statistical man for the 
Ocean. 
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proof” if you die. 


Founded 1865 


The Provident Life and Trust Company 
OF PHILADELPHIA 


The farsighted “Maturing Policy” of the Provident is in accord 
with the Spirit of the Age. 


It protects your own declining years. You can make it “Shark 





Northwest corner Fourth and Chestnut Streets 








THE MOST VALUABLE POLICY FOR YOU 


Mr. Agent, is to write your prospect in the Company writing 
the most valuable policy for the insured. 
Secure prompt action in the 
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WILLIAM N. COMPTON, General Agent 
Metropolitan District 
St. Paul Bldg., 220 Broadway, New York, N. Y. 

















Report on Examination of Union 
Central Life Made to Insurance 
Commissioners This Week 


On July 10, 1919, representatives of 
six states— Connecticut, Minnesota, 
New York, North Carolina, Oklahoma 
and Virginia— met in Cincinnati to take 
up the examination of the Union Cen- 
tral. In order to co-ordinate the work 
Colonel S. H. Wolfe, representing 
North Carolina and Virginia, was placed 
in charge. The committee made its re- 
port at the Insurance Commissioners’ 
Convention on Thursday. In addition 
to the main report, Superintendent 
Phillips filed a memorandum. The re- 
port took up among other things the 
Company’s increase in capital stock out 
of non-participating surplus, which has 
been much discussed. The conclusions 
of the Examiners follow: 


Conclusions: 

The company has paid substantial and 
equitable dividends to its policyholders 
and has shown commendable promptness 
in the settlement of its policy claims. Its 
books and records have been accurately 
kept, but your examiners desire to sum- 
marize certain facts, the details of which 
have been pointed out in the body of this 
report which in their opinion should be 
remedied: 


1. The practice of using the invest- 
ment machinery of the company for the 
purpose of making investments for offi- 
cers, members of their families or other 
individuals or corporations should be dis- 
continued. 


2. The payment of a salary and com- 
mission to a director of the company for 
company investments made through him 
is a practice which is in violation of the 
statutes of at least one of the states par- 
ticipating in the examination and Is to be 
condemned. 


3. The present method of accepting 
commercial paper for premiums should 
be entirely changed in order that insur- 
ance may not be furnished to one policy- 
holder for less cash than the same pro- 
tection is furnished to another. Whether 
or not this Is a technical discrimination 
is submitted to the departments for opin- 
jon, but it is apparent to your examiners 


that an actual discrimination beween 
policyholders does occur. 


A memorandum giving the position of 
the New York Department was also 
filed. It follows: 


The New York Insurance Department 
Is in sympathy with all the matters con- 
tained in the foregoing report except 
such as appertain to the legality of stock 
issue and the necessity or advisability of 
going back to the beginning for the pur- 
pose of making a complete and accurate 
apportionment as between the participat- 
ing and non-participating departments. 


Without passing on the desirability of 
constantly increasing the capital stock of 
a life insurance corporation, doing a par- 
ticipating business solely, the following 
statement of facts, it seems to me, can- 
not be ignored. 


1. The legality of the increase of cap- 
ital stock has been decided by the courts; 


2. Any technical ftrregularity In the 
procedure increasing the capital stock, 
even if important enough to affect the le- 
gality, can be questioned only by stock- 
holders. By accepting the new stock and 
dividends thereon, stockholders’ are 
estopped from questioning the legality 
of the steps taken; 


8. Any questioning of the accounting 
prior to 1907 is useless, as such account- 
ing cannot change the status of the two 
funds In view of the decision of the Ohio 
courts; 


4. Any complete and fair accounting 
to date would undoubtedly show that the 
participating pollevholder had heen un- 
duly favored with following particulars: 


(a) All Income earned by the assets 
should he divided in proportion to the re- 
spective interests of the participating 
and non-participating policies in such as- 
sets. Any division giving one fund less 
than the total amount earned favors the 
other fund. Any division of the income, 
therefore. on the basis of the Interest fac- 
tor used In declaring dividends, Inasmuch 
as this factor was uniformly less than 
the amount earned ts incorrect and such 
factor applied to either the assets of the 
participating or non-participating funds 
would be unfair. 


(b) A large portion of the unallocat- 
ed expenses from 1907 to 1912 were di- 
vided in proportion to the assets. This 
is grossly unfair to old business. The 


eighteenth year of a 20-year endowment 
would pay about 25 times as much toward 
expenses as the first year of such en- 
dowment. This method would never be 
permitted against a fund in which par- 
ticipating policyholders were interested. 


(c) The only absolutely correct 
method to divide interest received is on 
the basis of mean assets of the year the 
interest was earned. This gives each 
fund its share in the income as its inter- 
est may appear as it Is earned. 

Owing to the fact that most of its in- 
vestments are either in real estate mort- 
gages or policy loans, the Union Central 
Life carries over as due or accrued a 
considerable more than 55 per cent. of its 
interest earned. In vfew of this fact it 


would appear that the company’s method 
of dividing income received on the basis 
of initial assets is more favorable to the 
participating funds than the method 
above referred to. 

Under these circumstances, inasmuch 
as nobody would have the legal right to 
change the funds at this time, even after 
a complete accounting and, also, as in our 
opinion, any fair and complete account- 
ing would result in a loss to the partici- 
pating policyholder, which the New York 
Department is opposed to, there can be no 
benefit to anybody by re-opening the 
question now or hereafter. 

NELSON B. HADLEY, 
Chief Examiner Life Companies, New 
York State, 














Further information on request. Address: 
E. G. SIMMONS, Vice-President and General Manager 
Whitney Central Bank Building 
NEW ORLEANS, U. S. A. 


| Pan-American Life Insurance Company 


NEW ORLEANS, U. S. A. 
CRAWFORD H. ELLIS, President 


Capital. .......$1,000,000.00 


OUR 1918 STATEMENT SHOWS: 
Insurance in force........ 
Resources. .(Gross Assets) 
New Insurance Paid for... 


err ee rr eS $51,970,811.00 


ee eres 11,960,453.00 


The High Scores in the Life Insurance Profession are won by Trained 
Men. We will train you in the Profession and locate you in Productive 
Territory either North or South. Your Opportunity is Here. 


6,559,639.14 
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ests of all members. 


A PENN MUTUAL PREMIUM, less a PENN MUTUAL DIVIDEND, 
purchasing a PENN MUTUAL POLICY, containing PENN MUTUAL 
VALUES, make an INSURANCE PROPOSITION which in the sum of 
ALL ITS BENEFITS, is unsurpassed for net low cost and care of inter- 


THE PENN MUTUAL 


Life Insurance Company 
OF PHILADELPHIA 


On January 1, 1909, rates were reduced and values increased to full 
% reserve 

















insuring public. 











What Money Could Not Buy 


The name Massachusetts Mutual is packed full of meaning to the 
It stands for perfect protection at low net cost, for 
absolute security, and for unexcelled service. 
which no money could buy—an untarnished reputation. 
years of square dealing have gone into the making of that name. Is it 
strange that it means so much to the representatives of the Company? 


JOSEPH C. BEHAN, Superintendent of Agencies 


MASSACHUSETTS MUTUAL 


It stands for something 
Sixty-eight 


LIFE INSURANCE COMPANY 


Springfield, Massachusetts 
Incorporated 1851 





The Agents of the /~ 
New England Mutual Life Insurance Company 
After another Year of Splendid Success, 











| 
Face the New Responsibilities resulting from the War, | 
with the Determination to give that | 

Generous Service which is making Life Insurance 

| A Universal Necessity | 
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Travelers to Pay 
Motherhood Benefits 


! 
AMERICAN WOOLEN CO.’S GROUPS 








Sickness and Accident Indemnities, in 
Addition to Life Insurance Given 
to Employes 





The American Woolen Company on 
Thanksgiving Day announced in the 
many cities where its mills are situated 
that it had arranged for group insur- 
ance providing accident and sickness 
indemnities, in addition to the life in- 
surance given to its employees in June. 

This new insurance involves some 
40,000 people connected with the 
sixty-two mills and branches. It calls 
for the largest single premium ever 
paid to any insurance company on any 
single risk. 

The Travelers is carrying the risk; 
and Starkweather & Shepley were the 


agents. 
The American Woolen Company, 
under the present plan, is fortified 


against almost every physical misfor- 
tune that could befall them. 

Indemnities are provided ranging 
from 40 to 80 per cent., according to 
the length of time the employee has 
been in the service. No employee will 
receive less than $8 a week nor more 
than $30. The benefits will begin to be 
paid after a waiting period of seven 
days and will continue thereafter for 
a period not to exceed twenty-six 
weeks. 

Motherhood benefits will be paid to 
women employees who give birth to 
children. These benefits will cover four 
weeks, and their size will be deter- 
mined by length of service. 

The plan went into effect on Mon- 
day, December 1. On June 16 the 
woolen company announced its first 
group plan, which was for life insur- 
ance. This was described at the time 
as the largest group contract ever 
written, if not the largest insurance 
of any kind. The number of workers 
covered was estimated at 40,000, and 
the face value of the insurance at $50,- 
000,000. The new contract, while af- 
fecting the same body of employees, 
calls for a much larger premium. 

The report of the Commission on 
Public Welfare of the State of Con- 
necticut for 1919 says that statistics 
seem to show that about 3 per cent. of 
our population is constantly disabled 
by sickness, and that, on an average, 
every man, woman, and child loses 
more than ten days a year through sick- 
ness. It also says that sickness costs 
40,000,000 workers an annual wage 
loss of $500,000,000 to $750,000,000. As 
wages have gone up considerably, even 
since this report was written, the loss 
this vear may conceivably amount to 
a billion dollars. 

INSURANCE PAYS 1/10th 

Comptroller Travis has made public 
his report of taxes collected from cor- 
poration in this state last year. The 
franchise tax returned $13,551,523, a 
gain of $1,061,941. Of that amount $3, 
029,631 came from insurance premiums, 


A constant growth and progressive 
improvement in the condition and affairs 
of the Montana Life is reported by in- 
surance examiners of four states. The 
business methods of the Company are 
praised and the fundamental strength 
of the Company attested. 





GO WITH NATIONAL ASSOCIATION 

Joel T. Traylor, superintendent of ag- 
ents for the Provident Life & Trust at 
Denver, has been appointed traveling 
membership campaign secretary for the 
National Association of Life Under- 
writers. Mr. Traylor will give his full 
time for a six months’ period to this 





work. Dick Oliver, agency director, 
New York Life, has been appointed 
assistant to President Edwards for Dis- 
trict 7, Division 2, comprising the 
states of Colorado, Wyoming and Utah. 





PASSES $1,000,000 MARK 

The New Jersey general agency of 
Arnold Harmelin, Columbian National, 
on November 14 passed the million dol- 
lar mark in paid new business. This 
was done despite the fact that Mr. Har- 
melin was ill for about six weeks. He 
expects to pay for $250,000 in the per- 
iod between November 14 and December 
31. Prospects for 1920 are excellent, as 
a good organization is being built up. 





“INSURANCE PRESS” COMES OUT 

“The Insurance Press,” which has 
not been issued for some weeks because 
of the printers’ strike, made its re-ap- 
pearance with 32 pages, and was large- 
ly devoted to a report of the Omaha 
Convention of the American Life Con- 
vention. 





FRATERNAL PROBLEMS 


A sub-committee of the blanks com- 
mittee of the National Fraternal Con- 
gress met in New York this week. No 
new legislation and no new method of 
valuation was suggested. The main 
subjects up dealt with revision of the 
present valuation blank and the gain 
and loss exhibit. This is the first 
meeting the sub-committee has had 
since it was appointed in May, last 
year. It is to report in 1920 and may 
meet in February with the fraternal 
people, or April with the commission- 
ers; but at any rate in May before the 
blanks committee of commissioners 
convenes. 


INCREASING CAPITAL 
The United States Fidelity & Guar- 
anty is adding $1,500,000 to capital and 
a like amount to surplus. 





BUFFALO AGENT CHOSEN 
Park, Thomas & Co., Buffalo, has been 
appointed general agent there for the 
Norwich Union Indemnity. 





Doyle Makes Change 
After serving for five years with Wil- 
lard S. Brown & Co., Ellwood E. Doyle 


GREATEST 
ILLINOIS 


COM PANY 


WANTS GOOD MEN 
AND 


7WILL PAY THEM WELL 


has severed his connection with them, 
and is now a counterman for Lewis & 
Gendar. Mr. Doyle started in the in- 
surance business with Willard 8. Brown 
& Co. and worked his way up to coun- 
terman. 





The Equitable Life Insurance Com- 
pany of iowa has issued a new rate 
book. This new instrument, besides 
being an entirely new arrangement, 
contains several new plans of insur- 
ance, noticeably a full line of participat- 
ing endowments maturing at various 
ages, 





The double indemnity clause adopted 
by the Equitable Life of Iowa in March, 
1919, has been made retroactive to old 
policyholders. 











Over 


$79,000,000 


of new business 
is the record for 
1919 of the 


Bankers Life 


Company 
DES MOINES 


GEO. KUHNS 


President 


| 

HOME LIFE 

INSURANCE CO. 
(Purely Mutual) 

256 BROADWAY, NEW YORK 

WILLIAM A. MARSHALL 


President 
The 3 Annual Report of the 
Home Life Insurance Company 


shows over Four Million Dollars 
paid to policyholders in 1918, of 
which over Seven Hundre ou- 
sand was in dividends. he in- 
fluenza pneumonia epidemic caused 
an abnormal mortality greater than 
any experienced in the Company's 
history, but notwithstanding is 
the assets show an increase of 
more than 4% and ure now over 
Thirty-Six Million Dollars. 


The total insurance in force was 
increased during the year &6% an 
is now nearly One Hundred an 
Fifty-Nine Million Dollars. 





For Agency apply to 


GEORGE W. MURRAY, 
Supt. of Agents. 


| 256 Broadway, New York, N. Y. 


























Build Your Own Business 


under our direct general agency contract 
Our Policies provide for : 
Double Indemnity, 
Disability Benefits, 
Reducing Premiums 
See the new low Rates 
JOHN F. ROCHE, Vice-Pres’t 


THE MANHATTAN LIFE 


INSURANCE COMPANY 
66 BROADWAY NEW YORK 
Organized 1650 








THE BERKSHIRE LIFE INSURANCE CO. 


OF PITTSFIELD, MASS. 


Incorporated 18S1 
W. D. WYMAN, President 
A purely mutual Company, issuing all desirable forms of life insurance. 
ATTRACTIVE LITERATURE 


Ambitious, Productive and Trustworthy Life Agents may be benefitted 
by corresponding with 
W. 8S. WELD, Superintendent of Agencies 











IN THE CENTER OF THE U. S. A. 

















EVERLASTING 


As THE HILLS. 





is located a big, vigorous, and growing 
institution of Life Insurance. 


Our geographical location enables us to 
render exceptional service to our policy- 
holders and field force. 


Over $200,000,000 of insurance in force. 


Investigate for yoursclf. 


Missouri State Life Insurance Company 
M. E. SINGLETON, President 


St. Louis, Missouri 
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TRIBUTE TO LIFE AGENTS 

If life insurance is to receive public 
confidence to the fullest, it must go on 
bettering its agency organizations, im- 
proving its policy forms, conditions, 
concessions and settlements, and supply 
to the bank the demand which undoubt- 
edly exists for a greater coverage of 
protection to the homes and businesses 
of America than it has hitherto sup- 
plied. 

This is the opinion of James E. Kav- 
anagh, of the Metropolitan Life, given 
in a talk before agency e:ecutives in 
Chicago last week. To his mind life 
insurance must remember that it is life 
insurance as well as death insurance. 
Its business is with human lives, the 
only big business organized to deal in- 
timately with the lives of millions of 
Human lives are its stock 
in trade. Therefore, it should be the 
aim of underwriters to master social 
economy as well as individual economy 

to study community problems and to 
make policyholders realize that the life 
companies are their servants, the {a- 
surance companies the trustees of their 
funds. The mantle of protection must 
be spread over every home and Cvery 
business. 

That the agents appreciate their re- 
sponsibility is felt by Mr. Kavanagh, 
who offers this summary of the agent: 

The life insurance agent has come at 
last into his own in the social fabric of 
the American community. He has come 
to be recognized as a useful member 
of society. The elimination of the part- 
time agent; the development of the ex- 
perienced, trained salesman for the 
most part maintaining very high ethics 
of the business has undoubtedly had, 
and is still having, a wholesome effect 
on the minds of the average citizen. 
The life insurance agent has come to 
be recognized as a type of man who 
can do things and get things done in 
communities where there is desired con- 
cert of action. His wide circle of ac- 
quaintances, his knowledge of men and 
affairs, has created for him a demand 
by practically all committees or socie- 
ties organized for community advance- 
ment. The life insurance agents in 
conjunction with the bond men and 
bankers of the country were the men 
who for the most part were instrumen- 
tal in effecting the splendid results in 
the various loan drives, as well as in 
all other organized efforts during the 
past few years. This readiness of the 


its people. 


life insurance agent to become a public 
servant has without doubt placed the 
business on a much higher plane and 
done much towards creating feelings of 
gratitude and confidence on the part of 
the public towards the business. This 
readiness to serve the people is put the 
logical development of the life of the 
field man. The successful field men 
have for the most part been men who 
have been ready to serve their com- 
munities, doubtless, because of the fact 
that their every day pursuits were of 
such a nature as made them, of neces- 
sity, thoughtful of the interests of 
others. A man cannot teach unselfish- 
ness year in and year out without him- 
self becoming favorably influenced. It 
is doubtful if there is any business man 
in the community who gives so much 
of his time, thought and energy to the 
public without any direct remuneration 
to himself as does the life insurance 
agent. Much of this service on the part 
of the field man has doubtless been un- 
conscious, but it is well that we should 
recognize it today so that it may be 
stressed in the future. Then, again, 
the agent of today is no longer a nov- 
ice; he is, for the most part, a trained 
man. They are many of them highly 
educated. They understand better the 
art of science of selling. They are more 
efficient. The average production per 
agent has steadily and rather rapidly 
increased. This ought to materially 
improve yet. The recent success of 
our agents will doubtless give to all 
greater confidence in their ability. 





COMMITTEE ANNOUNCED 


The fire and accident prevention com- 
mittee of the National Association of 
Insurance Agents is composed of Alfred 
Davenport, Boston, chairman; Irvine O. 
Chester, Westerly, R. L; R. A. Foose, 
Wheeling; Chester E. Ford, Des Moines; 
A. W. Hicks, Summit, N. J.; Howard W. 
Jackson, Baltimore; K. V. Rothschild, 
St. Paul. 





BURGLARY HEAD CHOSEN 
Paul L. Wellener has been appointed 
superintendent of the Fidelity & De- 
posit’s burglary department. He has 
grown up with the Company. 





John M. Riehle, general agent for tie 
Equitable Life, at 76 William Street, 
New York, has been re-elected presi- 
dent of the National Democratic Club, 
winning over Captain John P. Leo. Mr. 
Riehle is one of the widely known men 
in political circles. 

eee 


E. S. Martin, who will have charge of 
the new aircraft department of the 
Home, has been a careful student of 
aviation for several years. He was pre- 
pared to engage actively in the war 
but met with an accident which un- 
fortunately prevented him from going 
abroad as an aviator. Mr. Martin has 
of late been visiting numerous Western 
aircraft factories and has ridden as a 
passenger in many types of machine. 
He says that in the middle Western 
cities where aircraft are made, the 
manufacturers have orders for more 
machines than they can turn out prompt- 
ly. The sentiment regarding the future 
use of aircraft for commercial purposes 
is optimistic. There are a number of 
reasons why such use has been retard2d, 
all of which are well known te insur- 
ance men and aviators. The pians for 
commercial craft, on which makers 
have been working for some time, are 
now beginning to take more definite 
form. Mr. Martin was with the Home 
three years ago, in the automobile de- 
partment. He then became secretary 
cf Matthews & Co., Newark, N. J., 
which operated a branch office of what 
was then Ream, Ives & Wrighison. He 
then put in ten months with the Marine 
Corps, after which he became manager 
of the aircraft department of L. T. Hol- 
lister, Inc That office did considerable 
aircraft business in the West and Mr. 
Martin was active in soliciting it. 














THE HUMAN SIDE OF INSURANCE 











IRVINE O. CHESTER 





Irvine O. Chester, whose work in connect'on with fire protection attracted 
so much attention among insurance men that he was asked to deliver a paper on 
the subject at the recent convention of insurance agents in Louisville, is a local 
agent in Westerly, R. I., who got his idea of spreading fire protection propaganda 
after an investigation of the fire losses in his town showed that the average annual 


loss in the town totalled $30,000. 


About this time F. H. Wentworth, secretary 


of the National Fire Protection Association, made a talk which resulted in the 
formation of a fire prevention committee of the Westerly Board of Trade, and 


support of the project by the Westerly “Sun.” 
Fearing that without an incentive the work 


became interested in the matter. 


The city school committee also 


of the schools might slacken, Mr. Chester, who is a member of the Education 
Committee of the Westerly Board of Trade, as well as secretary of the Wash- 
ington County Board of Underwriters, resolved to stimulate interest by offering 
three medals for the best essays submitted each year by the pupils of the seventh 


and eighth grades in the grammar school. 


His plan was given unanimous ap- 


proval by the education committee and the Westerly school committee, and 


Irvine O. Chester medals were announced for the winners. 
the fire god in complete subjection to the water god. 


The design shows 
Inscribed on the front is 


“Westerly Public Schools.” On the back is the name of the winner and the date 


of the contest. 


The first medal contest found 200 children contesting. One of 
the subjects was “Our Ideal—No Fires in Westerly.” 
been these essays, and the entire town is interested in the subject. 


Each year there have 
Further- 


more, many other cities have taken up what is now called “The Westerly Idea,” 
and Mr. Chester has a desk full of clippings from daily newspapers which have 


commended the plan. 
idea took hold of Westerly. 


Losses have fallen off considerably since the Westerly 








Howard P. Moore, assistant secretary 
of the Home Insurance Company, who 
has been journeying on the most inter- 
esting trip which probably a fire insur- 
ance man has ever made, is due in New 
York on December 20. Something mor 
than a year has passed since Mr. 
Moore, equipped with Baedekers andl 
insurance charts, took a steamer on the 
Pacific Coast and sailed for Honolulu, 
his object being te make an intensive 
study of insurance conditions in the 
Far East, which would guide the Amer- 
ican Foreign Insurance Association in 
entering members in various countries. 
Since then there is little of the Orient 
which Mr. Moore has not seen. From 
Hawaii he went to New Zealand and 
Australia, eventually working his way 
North, striking China and the Philip- 
pines. From time to time word has been 
received from him in various places, 
and various news developments, such as 
the appointment of managers for the 
American Fire Insurance Association in 
Shanghai and Tokio have leaked out iu 
the newspapers. There have also becn 
news announcements of various Far 
Eastern countries where the association 
will enter. If Mr. Moore, upon his re- 
turn, will consent to talk to every fire 
and marine insurance man who wants 
to hear the details of the trip, he can 
hire Madison Square Garden and fill it 
easily. Anyway, it is safe to assum; 
he will be in demand as a luncheon com- 
panion for 30me time tc come. One of 
the most studious of American under- 


writers, understanding the technical 
side of his business in every particu- 
lar, Mr. Moore has always been a val- 
uable and hard-working committee 
member. His report wi!l be a painstak- 
ing, intelligent and very valuable docu- 
ment, not only from the insurance angle 
but from the light which he can throw 
on the turbulent world-trade movement. 
oa ” = 

John Marshall, Je., manager of the 
western department of the Fireman’s 
Fund and the Home Fire & Marine, 
with headquarters in Chicago, has been 
elected vice-president and a director of 
both companies and will remove to the 
home office at San Francisco shortly 
after the first of the year. He will be 
succeeded as manager in Chicago by 
W. A. Chapman, now assistant man- 
ager. Mr. Marshall began his insur- 
ance career in a local office in San 
Francisco. In 1888 he started field 
work on the coast for the Connecticut, 
Queen and Royal Exchange. Eight 
years later he became manager of the 
Royal Exchange in Chicago, later be- 
ing transferred to New York as assist- 
ant United States manager. In May, 
1900, he became a member of the firm 
of Marshall & McElhone, managers of 
the Fireman’s Fund in Chicago, and 
four years later was made sole western 
manager for that company. In March 


of last year he was also made manager 
of the western department of the Home 
Fire & Marine. 
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| FIRE INSURANCE DEPARTMENT 








Analyze Figures 
of Large Company 





IMPAIRMENT OF NEW BUSINESS 





Will Be Urfair to Charge and Counter- 
charge Between Underwriting 
and Investment 





In determining underwriting profit 
the underwriting and investment de- 
partments of a fire insurance company 
should be kept separate. Any policy 
to make charges and counter-charges 
between the underwriting and invest- 
ment departments will find the under- 
writing departments chargeable with 
very considerable amounts not 
charged them. 

This is one of the points made by a 
special committee of the National 
Board of Fire Underwriters (Wilfred 
Kurth, J. E. Lopez and Sheldon Catlin), 
in a letter submitted for the attention 
of the commissioners at the Hotel 
Astor meeting this week. As has al- 
ready been printed by The Eastern 
Underwriter the companies contend for 
a 5 per cent. underwriting profit, with 
a contingency reserve of 5 per cent. 
additional to meet conflagrations. 

The committee took the actual ex- 
perience of a company in 1917 having 
net fire premiums of $10,869,735. The 
reserve table shows annual business on 
the books of $5,362,830. As all annual 
business in force at the end of the 
year must have been written during 
the year, and as both the total net 
premiums and the annual premiums 
are expressed with reinsurance and 
cancellations out, it seems fair to de- 
duct the annual from the total to de- 
termine the term business, which by 
this process is found to be $5,506,905. 
As the proportion between three year 
and five year business outstanding at 
the end of the year is 7/25th for three 
years and 8/25th for five year business, 
the committee divided the term premi- 
ums indicated in these proportions, 
which produced $3,786,000 three year 
premiums, and $1,720,905 five year 
premiums. The result follows: Annual 
premiums: $5,362,830, reserve, $2,681,- 
415; three years: premiums, $3,786,- 
000, reserve, $3,155,000; five years: pre- 
miums, $1,720,905, reserve, $1,548,815. 
Total: premiums, $10,869,735; reserve, 
$7,385,230. 

Incurred underwriting « <penses were 
38 5/10th of premiums written. Ex- 
perience indicates that 25 per cent. is 


now 


a conservative allowance for losses 
during the first year. Reserve is 
68 3/10th for the fire business. 


Each year the new business put on 
the books will produce a new impair- 
ment which will be made up, under 
favorable circumstances, from the net 
accretions from previous year’s busi- 
ness. But these accretions belong to 
the company by right of earning irre- 
spective of whether new business is 
done or no. Hence, in order to put the 
new business on its books the company 
has to advance from the funds which 
would otherwise be a part of the sur- 
plus the sum of $3,227,728, and to each 
vear advance a like sum. Underwrit- 
ing operations are indebted to capital 
elements for the use of this $3,.227,- 
728 (or a like sum) continuously year 
by year. 

The charges for commissions an4 
other charges to agents and general 
agents’ accounts varv. General avencv 
accounts contain charges of wide di- 
versity of character and amount. As- 
suming such charges deducted before 
the accounts reach the company aver- 
age 30 per cent. of net premiums, it 
follows that agents’ balances equal 70 
per cent. of the net premiums. 
Agents’ balances created incidental to 
the placing on the books of $11,399.603 
net premiums would thus be $7,979,- 
722. and as the average term of credit 
is fully sixty days, equals an average 
of $1,329,953 of the gross assets con- 
tinuously at the service of underwrit- 
ing operations without interest. Hence, 
underwriting operations are indebted to 
eanital elements for the use of $1,329,- 
953 (or a like sum) year by year. 

If underwriting operations are to be 
credited with income from investments 
comprising the reserve, they must be 
charged with losses on sale or maturity 
of assets in that proportion which the 
reserve bears to the gross assets. 
With this Comnany the net loss on sale 
of maturitv of ledger assets for 1917 
was $72,310. The proportion of net 
loss chargeable to reserve was $40,059. 

By the same reasoning underwriting 
operations must be charged with the 
loss in surplus due to the decline in 
market values, which for the company 
in question in 1917 was $324,529, of 
which $179,789 would be chargeable 
to reserve. 

The necessity under which insurance 
companies are placed to maintain 
available cash in large sums relates to 
the steady volume of losses which 
must be met and paid and the possi- 
bility of extraordinary losses, the 
means for payment of which must be 
ready at hand. During the year in 
question the company referred to kept 
average deposits in all banks of about 
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MARINE AND FIRE 
INSURANCE COMPANY, Limited 








UNITED STATES FIRE BRANCH 
J. A. KELSEY, General Agent 


80 MAIDEN LANE, 


NEW YORK 














-— THE AUTOMOBILE 


INSURANCE COMPANY 
OF HARTFORD, CONN. 


MORGAN G. BULKELEY, President 
CASH CAPITAL 


$2,000,000.00 


ASSETS 


$9,216,200.73 


LIABILITIES, EXCEPT CAPITAL 


$5.38 2,334.00 


SURPLUS TO POLIC YHOLDERS 


$3,833,866.73 


LINES WRITTEN 


FIRE MARINE WAR RISK 

TORNADO WIND STORM MAIL PACKAGE 

RENTS LIGHTNING TOURIST BAGGAGE 
PROFITS EXPLOSION SPRINKLER LEAKAGE 
HULLS COMMISSIONS USE AND OCCUPANCY 
CARGOES AUTOMOBILES INLAND MARINE 
FLOATERS LEASEHOLD INLAND TRANSPORTATION 


REGISTERED MAIL 


Affiliated with 
AETNA LIFE INSURANCE CO. 
AETNA CASUALTY & SURETY CO. 




















Asurance (. 


OF NEw HAVEN. CONNECTICUT. 
RIOT and CIVIL COMMOTION—EXPLOSION 
SPRINKLER LEAKAGE 


AUTOMOBILE 
FIRE—THEFT-—-COLLISION—PROPERTY DAMAGE 

















LEWIS & GENDAR, INC. 


NEW YORK CITY AGENTS 


Commonwealth Insurance Co. of New York 


New Jersey Insurance Co. of Newark 
ONE LIBERTY STREET, NEW YORK CITY 
Telephones: John 63-64-65 


BROOKLYN AND SUBURBAN AGENCY 


Northern Assce. Co., Ltd., of Eng. Firemen’s Ins. Co. of New Jersey 
Commonwealth Ins. Co. of N. Y. Globe & Rutgers Insurance Co. 
United British Ins. Co., L#d. of London 
New Jersey Ins. Co. of New Jersey 


Detroit F. & M. Ins. Co. of Mich. 
Employers’ Lia, Assce. Corp. of London 


Special Facilities for Handling Out of Town Business 


145 Montague Street, Brooklyn—New York 
Telephones: Main 6370-6371-6372 
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$2,000,000, the earning capacity of 
which, if invested in permanent in- 
vestments, would have been about 5 
per cent., but which, owing to the char- 
acter of the business, and the neces- 
sity for keeping this sum in hand, ac- 
tually earned less than 2 per cent., re- 
sulting in a loss of over 3 per cent. di- 
rectly chargeable to requirements in- 
cidental to underwriting. Estimated 
loss in interest chargeable to under- 
writing, $60,000. 

Under the convention form of state- 

ment there is an arbitrary charge to in- 
vestment expenses of % of 1 per cent. 
on the mean invested assets, which does 
not represent any actual outlay, but 
evidently what the brokers’ commis- 
sion would be, if the whole amount 
of the mean invested assets were re- 
invested during. the year. The only 
way this can be used as a charge 
against investments is to credit it to 
underwriting, and that is what is done, 
but underwriting is not entitled to this 
credit because the charge is purely 
theoretical and arbitrary, and not the 
result of actual transactions. This 
transfer item for the company referred 
to was $17,830 in 1917. 

If charges and counter charges are 
to be made, and assuming that un- 
derwriting is to be credited with 5 per 
cent. of the average amount of reserve, 
the figures heretofore cited show that 
there is a debit of $524,731, and a credit 
of $520,188. Thus, it will be seen that 
the possible charges to underwriting 
exceed the possible credits to under- 
writing in case the question of account- 
ing between the two is opened up and 
charges and credits are to be made. 

The committee demonstrated that 
both in theory and in practice each new 
year’s business put on the books of 
any company, however old and well- 
established, creates an impairment 
precisely as it does in the case of any 
new company just starting in business; 
also, that there are a number of con- 
ditions, penalties and handicaps under 
which the investment department of 
the business is placed for the benefit 
of underwriting operations which, if 
there is to be an accounting between 
the two departments, will have to be 
charged against underwriting. Further- 
more, that whenever interest and divi- 
dend elements are taken out of invest- 
ment income and treated as_ under- 
writing, a confusion in terms ensues 
by which the terms, underwriting 
income and investment income become 
hopelessly confused and each robbed 
of its ee meaning. 


Nec COMMISSIONERS NOTES | 7 


Pee 


The National Board's letter to Colonel 
Button, of Virginia, in reference to the 
banking end of the insurance’ business 
which underwriters believe should not 
figure in the determination of underwrit- 
ing prolit, was a masterpiece. It covered 
in what seems to be an unanswerable 
fashion the legal, underwriting and invest- 
ment angles of a company’s assets. The 
commissioners cross examined Wilfred 
Kurth about this report, but he was thor 
ough master of the subject, and clearly 
emphasized in his replies every point 
brought up. When he finished Franklin 
W. Fort, of Newark, gave the small com- 
panies’ viewpoint. He said if the com- 
missioners insisted upon profits from re- 
serves appearing in the underwriting ex- 
hibit the small companies would be driven 


out of business. 
+ * * 





The commissioners after considering 
several questions for years decided to 
drop them. One of these was the matter 
of the ownership by insurance companies 
of subsidiary companies. 

* *k * 

Commissioner Donaldson objected to 
the standard form of automobile policy 
which was reported by Commissioner 


Young’s Sub-Committee, and said he 


months instead of ninety days. 


would hate to see it adopted in his state. 
Colonel Young said it was impossible to 
draft an automobile policy that was satis- 
factory to everybody, and so far as his 
state was concerned said he was going 
home and put the policy into effect. 
Among others who objected to the policy 
were Commissioners Ellsworth and Sav- 
age. The commissioners got into an 
argument regarding bills of lading and 
the liability of a common carrier in case 


of loss. It was announced that Hartwell 
Cabell, attorney for the automobile con- 
ference, was on the way to the Astor, 


and when he arrived he answered ques- 
tions about liability for twenty minutes 
He was cross-examined by ( ‘ommissioner 
Donaldson about the definitions of the 
words collision, larceny, theft, etc. The 
committee on Laws and Legislation 
adopted the form. 
x * &* 


George D. Webb, of Chicago, became 
ill during the Insurance Federation meet- 
ing and had to leave for home. 

: 


Cyrus K. Drew, editor of “The Insur- 
ance Report,” Denver, held in affection- 
ate regard by his associates and by in- 
surance men, attended the commissioners’ 


convention, 
‘ = 8 


Arthur Vorys, former commissioner of 
Ohio, and now a lawyer, was in rare good 
humor over the action of the convention 
in abrogating the Burlington rule about 
deposits. A constant attendant at con- 
ventions of the commissioners he had 
reached the conclusion that abrogation of 
the Burlington rule was hopeless, but it 
bobbed up at the Hartford Convention, 
showed a lot of life and finally was 
thrown overboard for all time this week. 


* * & 


Clarence Hobbs, the new insurance 
commissioner of Massachusetts, made his 
first talk to the insurance commissioners 
this week. It was about amortization of 
securities. 

* * * 

Frank H. Hardison, former commis- 
sioner of Massachusetts, is an interested 
spectator at the convention this week. 

ae 


Companies doing business in foreign 
countries will be permitted to extend time 
for returns of agency balances to six 
This is 
because of the length of time it takes for 
delivery of mail. 
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Federation Decides 
On Incorporation 


HEADQUARTERS 





IN HARTFORD 





Name Changed, Purposes Defined and 
Classes of Membership Established 
at Meeting in New York 





Following tthe resolutions adopted 
at White Sulphur Springs last Septem- 
ber, the National Council of Insurance 
Federations proceeded while in session 
in New York this week to incorporate 
the national body. This will be done 
under the laws of Connecticut. The 
head office will be in Hartford and the 
new name is The Insurance Federation 
of America. 

The purposes of the Corporation are 
stated in the new articles of incorpora- 
tion, as follows: 

“To bring about a better understand- 
ing of the business of insurance by the 
general public; to support legislation 
designed to safeguard the interests of 
the public in relation to insurance and 
to oppose the State of Nation becoming 
an underwriter of insurable hazards of 
any description, other than in time of 
war for the protection of soldiers and 
sailors. The Corporation shall not, nor 
shall any member, or any officer or 
agent thereof, or any Federation or 
company member in any way or on be- 
half of any Federation member, con- 
tribute to the use, either directly or in- 
directly, of any money or property of 
the Corporation or of any Federation 
member, for or in aid of any political 
party or organization, or for any 
political purposes whatsoever.” 

The membership of the Corpora- 
tion shall be made up of two classes, 
as follows: 

Class 1: State insurance federations 
heretofore or hereafter organized, 
which shall operate under charters 
granted by the rules approved by this 
Corporation. 

Class 2: Insurance companies, both 
stock and mutual, fraternal benefit so- 
cieties, reciprocal underwriters and 
associations and insurance underwrit- 
ers and agents. 

“Federations admitted to member- 
ship in Class 2 may be suspended or 
expelled and the charters granted 
thereto annulled by the board of 
trustees of the Corporation; if it shall 
appear that any Federation member 
shall, in the opinion of the Board, have 
violated any of the provisions of the 
charter granted thereto, or any of the 
obligations assumed upon acceptance 
of the membership.” 

At the time of going to press the 
Council was proceeding with the adop- 
tion of its by-laws. 

McKee Not Present 

The indictment of Mark T. McKee, 
together with 133 other alleged Repub- 
lican campaign workers for United 
States Senator Newberry, of Michigan, 
prevented him from attending the 
meeting. Mr. McKee is known the 
country over in connection with Fed- 
eration work. 

_In Federation circles little or no sig- 
nificance -is attached to the Federal 
blanket indictments, which are regard- 
ed as political. 

Mr. McKee is understood to have 
made a statement to the effect that he 
1s IN no way connected with the expen- 
diture of the campaign money in ques- 
tion; that he has been constantly at 
work on Red Cross, National Defence 
and Insurance Federation matters for 
a long time. 

Others claim, however, that Mr. Mc- 
Kee, who is a law partner of Paul K. 


King, one of the general managers of 
the campaign, consequently must have 
had something to do with the campaign 
and the expenditure of funds. Govern- 
ment investigators claim that McKee’s 
activities in the Red Cross and in 
Michigan fraternal society circles 
“were mostly a cover for political 
activities.” 





PAN MOTOR SCORED 


H. S. Wigle, of Spokane, head stock 
salesman for the Pan Motor Company, 
was ordered held for the Grand Jury 
in bonds of $20,000 by Federal Judge 
Landis, in Chicago, on a charge of per- 
jury. Wigle fs one of the defendants 
of the company on trial charged with 
using the mails to defraud. “I have 
never seen a more unwarranted exhi- 
bition of false swearing,” Judge Landis 
told Wigle. The Pan Motor Company 
advertised extensively in several in- 
surance papers, seeking to obtain stock 
salesmen from the ranks of life insur- 
ance solicitors. 





ON ROAD TO RECOVERY 


Harry F. Mowen, the examiner for 
Tennessee of the Home Insurance Co., 
has returned to the office after an ill- 
ness lasting for several months. An 
ulcer on the cornea of his right eye, 
caused his friends much concern, as it 
was at one time feared he would lose 
his eye. As far as is known, however, 
the eye has been saved, and Mr. Mowen 
will come into the office for a short time 
daily until he fully recovers his strength. 





FEW LOSSES 


The heads of the loss departments of 
many of the fire insurance companies 
along the Street are remarking on the 
exceptionally small number of losses 
that they are having. 





NEW MAN IN INDIANA 

Howard V. Luce, Indiana special ag 
ent for the Connecticut, one of the 
best-known field men in the Middle 
West, has quit insurance to go into a 
manufacturing business in Detroit. He 
is succeeded by William H. Potter, Jr., 
an examiner in the Home Office of the 
Company at Hartford. 





NEW OIL RULES ADOPTED 

The Board of Standards and Appeals, 
New York, has adopted a number of 
new rules governing the storage and 
use of fuel oils and construction and 
installation of oil burning equipment. 
These rules were adopted November 6 
and were effective December 1. 





BISSELL JOINS THE HOME’S STAFF 

Clinton T. Bissell has been appointed 
state agent of the Home and the Frank- 
lin in Western Pennsylvania, with head- 
quarters at Pittsburgh, Pa., to succeed 
Epecial Agent ©. H. Knoche. 

Mr. Bissell for the past eleven years 
has been in the engineering department 
of the National Board cof Fire Under- 
writers, with the exception of the time 
he was in the army. He was commis- 
sioned a captain in the Ordnance De- 
partment, all of his time after July, 
1917 to April, 1919, having been given 
to fire prevention work for the Govern- 
ment, 





MANY WILL HEAR LECTURES 

Enrollment for the insurance courses 
at the New York Insurance Society are 
highly gratifying. Over 200 have sig- 
nified their intention to attend the 
three series, which are to be given un- 
der the auspices of the Insurance In- 
stitute of America. A list of subjects 
and dates can be had at the Library, 84 
William Street. 





LOSS RATIO NORMAL 

Since April 18, 1919, the Motor Car 
Mutual Fire Insurance Company and 
the Motor Car Mutual Casualty Com- 
pany, New York, have written $261,340 
in premiums, of which $122,457 have 
been paid. Losses of $27,110 have been 
paid, which indicates a normal loss 
ratio, 
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The Neglected Lines 

In a statement about insurance pro- 
duction F. W. Lawson, of the London 
Guarantee & Accident, drove home 
these truths: 

“The time has gone by when a man 
in order to be successful in the insur- 
ance business can limit himself to a 
single branch of the business with the 
possible exception of a life insurance 
solicitor. All others have got to be 
prepared to give their clients any class 
of insurance that might be demanded 
on a moment’s notice or else see his 
business wander off to one of bis com- 


petitors and then some time in the fu- 
ture wonder why this particular com- 
petitor is gradually encroaching on cer- 


tain lines which he had considered as 
his own. 

“In conclusion I wish to urge upon 
every one of you who has not already 
got a company writing the various mis- 
cellaneous lines in his office the neces- 
sity of immediately getting in touch 
with such a corporation in order that 
your individual office may be looked 
upon as at least one in your home town 
as being fully prepared to provide any 
line of insurance that might be re- 
quired.” 
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WHERE CLAIMS ARE BIG 


Farmers Want Total Hail Loss Pay- 


ments and Make Lives of 
Adjusters Miserable 





In a paper on “Adjustment and Pay- 
ment of Hail Losses,’ P. F. Gimmer, 
secretary of the Nebraska National, of 
Omaha, recites a aumber of humorous 
stories, indicating that hail-loss adjust- 
ers have a-strenuous time with the as- 
sured, most of whom want total loss 
checks, and all of whom offer the com- 
ment: “You should have seen this field 
after ihe hail struck it.” 

In the course of his comments Mr. 
Zimmer says: “I do nct mean [to say 
that there aren’t any honest or total 
hail losses because\there are plenty of 
them, but if the losses reported were 
all settled on the basis of the reports 
filed by the farmers, houest and other- 
wise, the rate would be prohibitive for 
any farmer desiring hail insurance pro- 
tection.” 


AUTO REBATING CHARGED 

Assistant District Attorney Waugh, 
who is investigating rebating charges, 
has received a complaint that automo- 
bile sales agents accept rebates. The 
claim is made that these agents try to 
sell insurance with automobiles and 
have arrangements with large down- 
town brokerage offices whereby they 
receive a commission for so doing. The 
form in which the rebate is given is 
not stated, but investigation is being 
made. 





MUTUAL JOINS ASSOCIATION 

The Mutual Fire Insurance Company 
of Reading, Pa., has been elected a 
member of the Philadelphia Fire Under- 
writers’ Association. 


PHILADELPHIA CERTIFICATES 

The Philadelphia Fire Underwriters’ 
Association has issued certificates to 
the following local brokers: William 8. 
Bryson, Stuart Claghorn, J. Irwin Doan, 


J. Emerson Flaming, Mark D. Goodwin, 
Francis B. Hayes, Alexander Liebsr- 
man and Frank W. Miller. Certificates 
were also issued to Brower, Cyrus & 
Co., Boston, Mass., and the Feist & 
Feist Agency, Inc., Newark, N. J. 


M. F. DANIELS IN TOWN 
Milton F. Daniels, inspector for the 
improved risks department of the 
Home, in the Chicago office, is in New 
York for a short stay. Although Mr. 
Daniels has traveled extensively all 
over the west, he has never been to 
New York before. 
HARTFORD TAKES SPACE 
The street and first floor of the new 
building to be erected in Maiden Lane, 
where Perrin & Co. and Mills & Hon- 
mess were, has been taken by the Hart- 
ford Fire. The building is to be of 12 
stories and will be ready in the sum- 
mer of 1921. 





AGENTS ; FOR COLONIAL 
The Central Fire Office, Inc., of Brook- 
lyn. has been appointed agent for the 
Colonial Assurance Company, of New 
York, and the Underwriters at Amer- 
ican Lloyds, for Brocklyn and Long Is- 
land. 


TO COAL IN AMERICAN PORTS 

A telegram lifting restrictions on 
bunker coal for all vessels of foreign 
registry in American ports on November 
25 has been sent to regional directors 
by the Railroad Administration. 





MANY ENROLL FOR LECTURES 

Six hundred and sixty have enrolled 
for the insurance classes in Philadel- 
phia, given by the Insurance Institute 
of America and the Philadelphia Fire 
Insurance Society. 





The Lumbermen’ s Insurance Com- 
pany of Philadelphia, has commissioned 
M. A. O’Neill as agent in the home 
territory and cancelled the authority of 
Charles W. McCue in this field. 
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Sprinkler Leakage 
Bulletin Sent Out 


EXCHANGE 





ISSUES WARNING 


Suggestion That Companies Acting 
Through National Board Recognize 
Danger in Coal Crisis 


It has been suggested that the insur- 
ance companies through the medium 
of the National Board, should take 
steps to bring the sprinkler equipment 
danger to the attention of the govern- 
ment, in event of another coal crisis 
like that of 1917 and 1918. The dam- 


age wrought by lack of heating, and the 
subsequent bursting of sprinkler equip- 
ment pipes, has been thought by some 
to be sufficient reason for asking prior- 
ity, in case of government coal distriba- 
tion. Bursting of sprinkler pipes not only 
causes water damage, but reduces the 
risk to the standard of those unprotect- 
ed by sprinklers. It is now pointed out 
that the advertising the companies re- 
ceived from the 1917 and 1918 crises, 
made the business increase and become 
actually more profitable. This being the 
case it would be impractical for the 
companies to take such steps. 

Due to the present situation, the New 
York Fire Insurance Exchange has 
issued the following bulletin of warning 
and advice: 

“Attention is called to the necessity for ex- 
tra care of automatic sprinkler equipment dur- 
ing the approaching period of cold weather. 
The trouble experienced during the winter of 
1917-1918 with numerous equipments owing to 
the severity of the weather and lack of coal 
makes it urgent that specia! precautions be 
taken at this time to prevent a recurrence. 

“We therefore ask that the following recom- 
mendations be carried out in so far as they 
pertain to your property: 

“A general inspection should be made of the 
Luilding, and all broken windows, skylights and 
ventilators repaired, and outside doors made 
weather tight. Employees should be cautioned 
about leaving doors, windows and ventilators 
open at closing time. Heating system, if any, 
should be placed in proper working condition 
so that a temperature of 40 deg. F. can be 
maintained nights, Sundays and _ holidays 
throughout entire building. Under no condi- 
tion should the steam heat be cut off or the 
boiler fires drawn over Sundays and holidays. 
An adequate reserve supply of coal should be 
provided for the winter’s needs, or arrange- 
ments made with your coal dealer to keep your 
building well supplied if storage space is 
lacking. 

“Entire sprinkler equipment to be examined 
by a responsible person and portions on the 
wet pipe system exposed to low temperatures— 
such as vestibules, show windows, hallways, 
stairway and elevator shafts, shipping rooms, 
driveways, underground vaults, subway en- 
trances, attics, roof structures, skylights, ete. 
—properly heated or the pipes insulated with 
hair felt; care being taken that the wrapping 
is so applied as not to interfere with the proper 
operation of the sprinklers. If necessary, an1 
conditions warrant, permission will be granted 
in writing to shut off some of these minor por- 
tions during the winter months. 

“Each dry pipe valve to be examined and 
placed in good working order. Low points in 
pipe system and air reservoir, if any, to be 
thoroughly drained. Enclosure heating app1- 
tatus to be placed in commission and a tem- 
perature of not less than 40 deg. F. maintained 
dvring the winter months. A daily inspection 
to he made of each valve and air and water 
pressure, also temperature of enclosure re- 
corded and kept on file by party making in- 
spection, 

“Pressure tank inclozsure heating apparatus to 
be placed in commission and a temperature of 
rot less than 40 deg. F, maintained during the 
winter months, Auxiliary heating apparatus, 
such as gas or electric heaters, to be installed 
if experience has proved the steam heating 
system inadequate, and emergency drain pipes 
and valves insulated with hair felt as an extra 
precaution. A daily inspection to be made of 
each tank and air pressure and water level, 
also temperature of enclosure recorded and 
kept on file by party making inspection. 

“Examine each gravity tank and all piping 
connected therewith. Provide extra insulation 
about exposed pipe especially at emergency 
drain if present protection has proved inad- 
equate. _ Place heating apparatus in commission 
and maintain sufficient heat in tank to pre- 
vent water from freezing. 

‘Each city water connection and Fire Pump 
tc be tested out by actual flow of water once a 
week and a record kept of water and steam 
Pressure and current supply. Auxiliary heating 
apparatus to be installed in meter and valve 
pits if necessary, or extra insulation to be 
Placed about exposed piping and valves. 

‘Fire Department connection on outside of 
building to be maintained in proper order, free 
from obstruction and ready for use by the Fire 
Department in case of need. 

“All gate valves, including st indicators 
and sub-surface valves, and all private hy- 
drants to be well oiled, tested and kept in good 
working order and free from* obstructions, 

Night watchman and/or engineer should be 


properly instructed in the care of the sprinkler 
equipment and the location of the nearest fire 
alarm box. The employment of a_ responsible 
persor to act as watchman nights, Sundays and 
holidays during the winter months in buildings 
without watchman service of any kind is 
especially recommended, 

“In event of trouble being experienced with 
any portion of ar equipment this office, tele- 
phone: 6244 Beekman, and the nearest Fire De- 
partment Company, should at once be notified. 

“The Automatic Sprinkler Department is pre- 
pared, and its services are offered gratis, to 
advise and co-operate with the insured to ob- 
tain immediate emergency service from the 
sprinkler installing compavics.” 

Recommendations to this effect were 
made to the Exchange by the Sprinkler 
Leakage Conference in view of the un- 
certain coal situation. 





SANFORD TO BE STATE AGENT 





Formerly Special Agent for Western 
Pennsylvania; Headquarters 
to Be at Newark 

Following the resignation of J. A. 
Pulsford, special agent for New Jersey, 
Manager Hugh R. Loudon, of the Liver- 
pool & London & Globe, announces the 
transfer of Arthur F. Sanford to be 
state agent for New Jersey. 

Mr. Sanford is at present special ag- 
ent for Western Pennsylvania, and will 
have charge of New Jersey from Jan- 
vary 1. He started in the insurance 
business in 1891 with Hall & Henshaw, 
going with the Union of London in 189.) 
as special agent for the Middle Depart- 
ment and New York State. After five 
vears he left them to go with the New 
York Underwriters’ Agency as special 
for Pennsylvania with his headquarters 
at Pittsburgh. In 1912 Mr. Sanford went 
with the Liverpool & London & Globe, 
as special for the same territory, and 
the same year was president of the Un- 
derwriters’ Association of the Middle 
Department. When the Smoke and Cin- 
der Club, of Pittsburgh, was first or- 
ganized, Mr. Sanford was elected sec- 
retary, and later became president. He 
will make his headquarters in Newark. 








Legal Liability 
Rates Cut in Half 


MINIMUM RATE OF FIFTY CENTS 


Western Leakage Conference Adopts 
No Common Interest Form as 
Advisory 


The Sprinkler Leakage Conference 
has issued a bulletin in reference to 
sprinkler leakage legal liability rates, 
which in effect cuts the rates in half, 
and makes a minimum rate of fifty 
cents. The bulletin reads in part as 
follows: 

“At the meeting of the Sprinkler 
Leakage Conference held October 14. 
the rate committee reported that the 
estimate rule shown on page three of 
the handbook, covering legal liability, 
be changed to read as follows: 

“The estimate shall be 50 per cent. 
of the highest 10 per cent. co-insura»ce 
contents estimate. but not less than 
fiftv cents, except that the D-5 10 per 
cent. co-insurance contents estimate 
shall apply in general storage ware- 
houses. 

“This rule was adopted by the con- 
ference subject to concurrence by the 
Western Conference. We now desire 
to advise you that the Western Con- 
ference have adopted this rule, and it 
is effective as of November 25. 

“We would further advise that the 
Western Conference have adopted the 
No Common Interest form as advis- 
ory. This form will be printed and a 
pad sent to each member. 

“The rule referred to as being on 
nawe three of the handbook reads as 
follows: 2 

“The estimate shall be the highest 
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10 per cent. co-insurance contents es- 
timate except that the D-5 10 per cent. 
co-insurance contents estimate shall 
apply in general storage warehouses.” 

It will be seen that all rates of a dol- 
lar and above will be cut in half. This 
class of business has been profitable 
for the companies, but was not sale- 
able at the old rates. For those who 
are not familiar with this form of in- 
surance, the following clause from the 
Sprinkler Leakage Legal Liability form 
will explain the coverage: 

“If any claim be made or suit 
brought against the assured to enforce 
a claim covered hereunder, the assured 
shall immediately forward to the com- 
pany’s Home Office every summons or 
other process as soon as same shall 
have been served, and the Company 
will at its own cost defend such suit in 
the name and on behalf of the assured, 
unless the Company shall elect to set- 
tle the same or to pay the assured the 
amount provided in the policy.” 

The express‘on D-5 mentioned above 
has reference to a classification 
used by the conference. 


code 


SPRINKLER PLAN OUTLINED 


C. C. Taylor Tells of Co-operative Work 
Among Fire Companies and 
Manufacturers 

Explaining to The Eastern Under- 
writer how the fire insurance companies 
and the automatic sprinkler companies 
propose to co-operate, C. C. Taylor, 
manager of the Central Actuarial Bu- 
reau, Chicago, says: 

During the coming winter, as was 
arranged last winter, a plan is being 
perfected whereby the co-operation of 
sprinkler engineers of the fire insur- 
ance companies, and those employed by 
the automatic sprinkler companies, as 
well as the various state bureaus, will 
be secured. The route cards of those 
co-operating with the bureaus will be 
on file in the office of the state bu- 
reaus so that should any equipment be- 
come impaired and the owners of the 
property follow the request of the vavr- 
ious bureaus to promptly notify them 
either by telegram or telephone, the 
state bureau offices can consult their 
cards of itinerary and at once notify 
the men nearest to the crippled equip- 
ment of what is necessary. He may 
then without delay go to the place and 
restore the sprinkler equipment to fu!l 
service without loss of time. The 
sprinkler companies, in particular, co- 
operated very heartily last winter in 
such few cases as they were called 
upon. The mild winter did not unset 
many equipments. The winter prev- 
ious, however, was severe and repre- 
sentatives of the sprinkler companies 
rendered excellent service. In the 
middle states one individual has been 
selected by all the sprinkler companies 
to represent their interests and to ar- 
range for perfecting a plan of co-opera- 
tion so there will be no chance for ex- 
cessive fire loss incidental to sprinkler 
impairments. 


NEW CONFERENCE COMMITTEE 

The companies’ conference committee 
of the National Association of Insur- 
ance Agents consists of President Cox; 
Chairman Case, of the executive com- 
mittee; Chairman Wilson, of the finance 
committee; E. M. Allen, former presi- 
dent; and Fred B. Ayer, of Cleveland. 
The chairman of the National Board's 
committee is John H. Morton, 





Aviation is now being featured as an 
attraction at insurance conventions. At 
least one organization, the National As- 
sociation of Mutual Insurance Compan- 
ies, referred to aviation in its program 
of the Des Moines meeting as an addi- 
tional attraction, together with motor- 
ing and golf. Maybe before long it 
won't be any more expensive to fly, at 
cne dollar a minute, than to stay still in 
some hotel. 
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Where Water Damage 
Line Can Be Sold 


AETNA MAN TALKS TO BROKERS 


Rates, Classifications, Methods of 
Handling Business and Best Pros- 
pects Made Known to Solicitors 

Water damage insurance was ex- 
plained in detail at one of the meetings 
the Aetna is holding at 100 William 
Street for the benefit of brokers and 
agents. After the talk by Charles H 
Vaughan, superintendent of the depart- 
ment, those present asked questions, 
bringing out some new and interesting 
features. The uncertainties attending 
the delivery of coal next winter add 
particular interest to this line, which is 
being taken up by a number of broker- 
age offices which have heretofore neg- 
lected it. Mr. Vaughan’s remarks fol- 
low: 

Water damage policies cover loss or 
damage caused by leakage of water 
from certain specilic sources. The basic 
cover is the plumbing system. The 
plumbing tanks are covered for 4 the 
rate of the plumbing system and th3 
other coverages, steam or hot water 
pipes and radiators; elevator tanks an] 
cylinders; stand pipes for fire hose; 
roofs, leaders and spouting; and win- 
dows and skylights are separate cover 
ages, and the charges are % the plumb- 
ing rate for each. 

Discounts. When all coverages ap- 
plicable to the risk are taken, a dis- 
count of 20 per cent in the rate is 
given. A discount is also given where 
the assured is sole tenant of the build- 
ing for watchman’s service and for 
floors of cement or mill construction. 

Stock Location Penalty. We find that 
losses are customarily heavier in base- 
meuts and top floors, therefore, an ad- 


ditional charge of $.25 in the rate Vis . 


made when the risk covers either in the 
basement or on the top floor of a mer- 
cantile building. 

Co-insurance. Our rates are based 
upon the application of the 19 per cent 
co-irsurance clause. Credits are given 
for the use of a greater percentage of 
co-insurance up to 40 per cent, which is 
a 30 per cent reduction from the 10 per 
cent rate. No co-insurance less than 
10 per cent is permitted to be applied 
unless the value exceeds $100,000, when 
the co-insurance may be graded down 
for these high value risks, and when it 
equals or exceeds $1,000,000, the 1 per 
cent co-insurance clause may be used, 
and in cases of very large values a pol- 
icy may be written «without co-insur- 
ance but a minimum amount of insur- 
ance is exacted. 

Merchandise Classes. Stocks of mer- 
chandise are divided into eight different 
damageability classes, following very 
closely the damayeability list used in 
writing sprinkler leakage insurance. 

Sub-standard Risks. Previous to a 
few months ago only one grade of water 
damage risks was written. If inspec- 
tions developed defects that precluded 
the risk being classed as a good one, 
the risk was declined. Realizing that 
ihis narrowed the volume of business 
and possibilities of production, a system 
of rating was established with charges 
for defects and permits the writing of 
sub-standard risks. Our.standard class 
is known as “D.” For slight defects in 
any particular coverage of the policy the 
risk is placed in Class BE. For more 
serious defects the classes are raised 
to F, G and M. These symbols, how- 
ever, have no significance except for 
convenience in rating and classifying. 

Buildings. The above references as 
to rates apply to merchandise. The 
buildings are divided into two classes 
depending upon the nature of the in- 
terior finish. 

Legal Liability. Legal liability insur- 
ance is written to protect the owner of 


the building or a tenant from legal lia- 
bility claims of others. 

Hotels. Hotels are especially rated 
upon application of survey, the rate of 
premium depending largely upon the 
number of plumbing fixtures in the 
building. 

Use and Occupancy. Use and occu- 
pancy insurance is also written to pro- 
tect loss of business interruption caused 
by water damage. 

Refrigerating Systems. Loss’ cf 
profits on merchandise is also written, 
and also occasionally leakage of brine 
or ainmonia from refrigerating systems. 

Dwellings and Apartments. The 
handling of this coverage for dwellings 
and apartments is simplified and the 
rates easily understood, no co-insurance 
being required. For full dwelling cov- 
erages, being plumbing system, steam or 
hot water heating system, roofs, lead- 
ers and spouting, windows and_ sky- 
lights, the premium is $18.75 for $1,000 
insurance, this being a minimum. For 
each additional thousand ¥% of the 
minimum is applied. ‘The rate for full 
coverage in flats and apartments is 
#12.00 for $1,000 insurance, this also 
being a minimum, and % of this pre- 
miuin is added for each additional $1,900 
insurance, 

Term Rates. The insurance can be 
carried on an annual basis, or three- 
year policies can be written for 2% 
times the annual premium or on the 
installment basis of three annual pre- 
miums less 10 per cent, payable 50 per 
cent the first year, 30 per cent the 
second year and 20 per cent the third 
year. 

Undesirable Risks. While our new 
rating system has permitted the accep- 
tance of many risks heretofore de- 
clined, we still find some risks that are 
practically uninsurable and we do not 
attempt to make a rate to cover such 
risks. We find some brokers control 
desirable business and are able to write 
practically every risk offered while with 
some other brokers the percentage of 
declinations is very high. It is our cus- 


INCREASE SALARIES 
Some Hartford Companies Also Pay 
Bonuses to Their Office 
Employees 





The Hartford “Courant” carries a 
story this week to the effect that more 
than $1,000,000 has been granted to 
Hartford insurance company employes 
in advanced salaries and bonuses be- 
cause of the high cost of living. The 
London & Lancashire and Orient hava 
granted a 10 per cent increase in sal- 
aries. The First Re-insurance wil! give 
a Christmas gift ranging from 7 to 10 
per cent of annual salaries. The Hart- 
ford Fire has granted a month’s salary 
bonus and an increase in salaries. Aetna 
announces a 10 per cent increase. 
Phoenix Fire and Connecticut have de- 
clared a 7% per cent bonus. 

NEW AGENTS’ COMMITTEE 

Alfred Davenport, of Boston, chairman 
of the fire and accident prevention com- 
mittee of the National Association of 
Insurance Agents, announces that in 
addition to himself the personnel of the 
committee for the year 1919-1920 will 
be constituted as follows: Irvine O. 
Chester, Westerly, R. I.; R. A. Foose, 
Wheeling, W. Va.; Chester E. Ford, 
Des Moines, Ia.; A. W. Hicks, Summit, 
N. J.; Howard W. Jackson, Baltimore, 
Md.; K. V. Rothschild, St. Paul, Minn. 








Billings, Montana, has adopted a per- 
sonal fire liability ordinance. 





tom to inspect all mercantile, hotel or 
factory risks, before making rates and 
binding the insurance. 

Prospects. We believe that stock of 
merchandise, factory or mercantile 
buildings, hotels, dwellings or apart- 
ments, are good prospects for this class 
of insurance. Its value has been dem- 
onstrated by the payments of large 
losses and the permanency with which 
it is established with many policyhold- 
ers over a period of many years. 
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service to the Agent alone. 


Cash Capital—One Million Dollars 
HOME OFFICE: 






RICAN’ EA 
“FIRE INSURANCE 
COMPANY 


“AMERICA FORE 7 


No company becomes the leader in an agency by being of 


Service to the Assured— inspections, fire prevention sugges- 
lions, prompt and equitable adjustments and loss payments 
must back up service to the Agent. 


1. ‘ , 

With a complete service to the policyholder the AMERICAN 

EAGLE combines a wide-awake service to the Agent, 

founded on the conviction that the Agent’s territory is the 
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Agent's and that the Agent’s good is the Company’s. 
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Home Will Write 
Airplane Covers 


BOUND ONLY AT HOME OFFICE 








Fire, Theft, Collision, Property Dam- 
age and Special Hazards Written; 
Commission 10 Per Cent. 





Aircraft insurance is to be written 
by the Home, of New York. Indemnity 
is offered to owners for six months’ 
periods on the following forms: 

Fire Insurance—Covering fire from 
any cause and lightning, at any loca- 
tion, while in flight or while being 
transported. 

Theft Insurance—Covering theft of 
the machine or any of its parts, ex- 
cluding, however, the first $100 from 
every loss, and coverage only issued in 
connection with fire policy, with war- 
ranty of housing in recognized hangar. 

Collision Insurance—Covers direct 
damage to plane and equipment as re- 
sult of collision with any other plane 
or object or with the earth or impact 
with water. This cover will contain 10 
per cent. deductible clause, excluding 
10 per cent. of the amount of the in- 
surance from each separate loss. 

Property Damage—Covers liability 
of the owner of the plane for damage 
to the property of others not carried 
on the aircraft. 

Special Hazards—Acrobatic, instruc- 
tion and demonstration work will be 
permitted for an additional premium 
when such work is conducted by ex- 
perienced pilots. 

Binders will be issued only from the 
Home Office at 56 Cedar Street, New 
York. The commission on all classes of 
aircraft insurance will be ten per cent. 

Owing to the nature of the business, 
premiums will be due when the policy 
is issued and at least 40 per cent. of 
the premium must be guaranteed to 
be paid if a binder is issued, even if 
cancelled within a few days. Endorse- 
ments allowed will include: In connec- 
tion with collision clause, 10 per cent. 
deductible; water and earth landing 
warranties for reduced rate; property 
damage, $1,000 limit and $25 deducti- 
ble; tornado cover; passenger carrying 
permit; stranding and sinking clause; 
demonstration permit; instruction per- 
mit and $100 theft deductible. 





RECENT DUST EXPLOSIONS 

The Glens Falls “Now and Then” 
calls attention to recent dust explo- 
sions which resulted in large losses of 
life and property. 

The explosions in the Douglas Starch 
Works, Cedar Rapids, Iowa; of the gov- 
ernment elevator, Port Colburn, Ont.; 
the Murray elevator at Kansas City, 
and that of the Curtis Company, Buf- 
falo, were conspicuous examples. This 
hazard is inherent in grain storage, 
flouring mills, starch mills, confection- 
ery manufacturing, certain kinds of 
wood-workers and other sorts where 
fine dust is a feature. 

Cleanliness is the best prevention and 
explosion insurance the best protection, 
if the property is kept clean enough 
to deserve this indemnity. 





KELLER TO BE INSPECTOR 

David Keller has been appointed gen- 
eral inspector of the North British 
fleet for Michigan and Indiana. Mr. 
Keller has had varied and extensive ex- 
perience in this line, having formerly 
been with the Underwriters’ Service 
Association as a special agent, the IIli- 
nois Inspection Bureau, the Tennessee 
Inspection Bureau, and the Western Ac- 
tuarial Bureau. 





The Superior Fire Insurance Com- 
pany, of Pittsburgh, Pa., has withdrawn 
from the agency of D. J. Walsh’s Sons, 
Inc., and commissioned James S. Young 
& Co. for the Philadelphia territory. 
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Van Riper Tells Of 
Success Fundamentals 





STANDS AT TOP 
Then Ambition, Energy, Will Power, 
Concentration, Social Justice and 
Poise Should Follow 


CHARACTER 








The monthly luncheon of the Subur- 
ban New York Field Club, held Monday 
at the Downtown Association, was 
the largest in point of attendance to 
date, and the speakers—J. F. Van 
Riper, Norwich Union; C. A. Ludlum, 
Home; and E. H. Hornbostel, National 
Liberty—were ir. good form. 

Mr. Van Riper delivered a scholarly, 
impressive and forceful address on the 
fundamentals of success. First, he cited 
character; and then hope, ambition and 
energy. Next came self reliance. Then 
clear thinking, which must see the goal 
ahead and the work necessary to travel 
the road. With thought must come 
concentration, so that there may be no 
deviation, no traveling around the cir- 
cle of the wheel never reaching the 
hub. Concentration will enable its 
possessor to take up problems and pass 
upon them quickly. With concentra- 
tion comes will power, which enables 
one to fix the mind on a given object 
and keep it fixed until the object is 
accomplished. As an example of con- 
centration Mr. Van Riper cited the ex- 
traordinary achievement of Theodore 
Roosevelt when he read 300 books in 
one year while President. 

The two last fundamentals named, 
by Mr. Van Riper were social justice— 
the square deal—and poise, “the abil- 
ity to stand the stress, and, yet, be 
master of the situation.” 

Both Mr. Ludlum and Mr. Hornbostel 
made a plea for square dealing and the 
possession of a lofty ethical code. 


PRESS ON BABB RETIREMENT 
(Journal of Commerce) 





The growth of co-operation might be 
said with but little exaggeration to be 
the outstanding feature of the thirty- 
five years during which Mr. Babb has 
been a manager. There have been times 
when the co-operative spirit appeared 
to be dead or asleep, nevertheless the 
movement has gone on. From being 
merely indemnifiers for loss, the fire in- 
surance companies have become great 
service corporations and often this serv- 
ice is performed not by the companies 
individually but collectively. In this line 
note the development of fire protection 
engineering, the making of standards, 
the growth of Underwriters’ Labo- 
ratories, the National Board’s town in- 
spection service, the conservation move- 
ment, and co-operation in inspections, 
in rate-making, in adjustments, in 
handling of salvage, all for the good of 
the public as well as of the companies. 


(The Standard) 


George W. Babb has rendered valu- 
able service to his company and the 
business at large for nearly half a cen- 
tury. He has held or has been tendered 
every honorable office within the gift 
of his associates, and is one of the 
most widely known of veteran execu- 
tives, ’ 





APPOINTS LOGUE BROS. 

Logue Bros. & Co., Inc., of Pittsburgh, 
have been appointed general agents for 
the Pennsylvania Fire Insurance Co. 
They will have jurisdiction over Alle- 
gheny County and that portion of West- 
moreland County that is under the Alle- 
gheny County Board of Fire Under- 
writers. The appointment was effective 
Vecember 1, 


Baltimore Wiring 
Surveys a Failure 
(Continued from page 1) 


damage suits in event that any one is 
burned by reason of short circuit, ete. 
Even if the company does not lose the 
suit it must pay the expense of de- 
fending it. 

These companies certainly do not 
want fires, and their right to demand 
a certificate from the underwriters’ 
bureau before turning on the current, 
has been upheld in a court decision. 

A long story could be written about 
various attempts of municipalities to 
collect fees instead of having fees paid 
to underwriters’ bureaus for inspection 
purposes. In New York City the at- 
tempt has always failed. 


First Bureau Here in 1882 


In 1882 the New York Board of Fire 
Underwriters established an electrical 
department in its bureau of surveys. 
The present head of the bureau is 
J. C. Forsyth. The old Suburban Un- 
derwriters’ Association established an 
electrical bureau in 1893, which wa« 
continued by that association until 
1900, when the association disbanded 
and the work was turned over to the 
National Board of Fire Underwriters, 
the bureau being headed by George E 
Bruen. In May, 1912, this electrical 
bureau was turned over to the present 
Suburban Fire Insurance Exchange, 
with Mr. Bruen continuing as superin- 
tendent. At the present time the 
Suburhan’s bureau is making about 
2.000 inspections a month; the New 
York Board’s Bureau several times 
that figure. 


Work in Harmony With Underwriters 


Electrical contractors, electricians, 
building owners and operators work in 
closest harmony with the electrical 
bureaus of the underwriters, and these 
inspections have been of invaluable 
service in reducing fire waste. 

In considering the entire question 
of electrical inspections, underwriters 
remember the celebrated case of Tis- 
mer vs. New York Edison Company, 
Supreme Court, Appellate Division, one 
paragraph of which reads: 

“The right and duty of preliminarv 
inspection when one is dealing with 
so dangerous a commodity as electricity 
is not alone for the benefit of the com- 
pany supplying the current, but is a 
public duty which should not be neg- 
lected. If the company itself could 
lawfully exact reasonable compensa- 
tion for making a preliminary examina- 
tion, the agency which it selects and 
relies upon to satisfy it as to the suffi- 
ciency of the equipment may likewise 
make such a charge, and, so long a 
that charge is not unreasonable, it 
would be most unjust and improper to 
compel defendant to take the risk of 
supplying electrical current to an un- 
inspected and uncertified equipment.” 


CO-INSURANCE ATTACKED 


The Drygoods Merchants’ Journal, of 
Des Moines, is again attacking the co- 
insurance clause and calling attention 
of merchants to the necessity for ob- 
serving it, or take the chance of hav- 
ing trouble in adjusting their losses. 
The main point made by the Journal, as 
pointed out by The Eastern Underwriter 
some months ago, is that insurance ag- 
ents do not educate their clients in this 
rule of insurance and, in fact, that they 
do not appear to understand it them- 
selves. 





JACCARD WITH NIAGARA 


C. J. Jaecard, formerly of the Building 
and Sanitary Inspection Company, has 
resigned and joined the local depart- 
ment of the Niagara. Mr. Jaccard will 
do inspecting and soliciting for this de- 
partment. 
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SMGUNBIGR c0000d00cececeseveed $45,098, 883,86 


W. B. MEIKLE, President 














18 


THE EASTERN 


UNDERWRITER 


December 5, 1919 











MARINE DEPARTMENT 


scscereuennervnnscevesenenenenenennsens & 











An Interview With Lorentz , 
Nicolaysen, Foreign Marine 
Manager of Norske Lloyd 





Mounting Claims Paid Under Theft and Pilferage Clauses; Reason 
for Organization of Newer Norwegian Companies; Views 
on American Ships and Underwriting Talent 


In an interview with a representative 
of The Eastern Underwriter, Lorentz 
Nicolaysen, manager of the foreign ma- 
rine depurtment of the Norske Lloyd 
Insurance Company, of Christiania, said 
that his visit to the United States was 
in connection with his Company’s busi- 
ness and to make a general survey of 
marine insurance conditions on this side 
of the Atlantic. After going over the 
affairs incident to their business with 
J. Scofield Rowe, president of the Mari- 
time Underwriting Agency, Inc., the 
Company’s new representative here, he 
has every confidence that all unfinished 
matters relating to the large volume of 
business which was handled during the 
war will soon be properly disposed of. 

Mr. Nicolaysen says that marine un- 
derwriting today bears no likeness to 
marine underwriting as it existed in this 
branch of the insurance business before 
the war. He says that for each claim 
that the Norske Lloyd pays on losses 
under pure marine conditions, it pays 
one hundred losses under the frills 
which have been tacked on to marine 
policies under the thefc and pilferage 
clauses. This has removed from ma- 
rine underwriting much of the pure ro- 
mance which previously was attached 
thereto, he said. 

Mr. Nicolaysen states that he holds 
no fear for total losses, or F. P. A. 
‘osses, arising under marine policies; 
that in these losses he does not think 
there will be much more than the num- 
ber usually arising in that connection. 
He looks with a great deal of concern 
on the losses arising under the frills, 
however, and in his opinion the mount- 
ing claims paid under theft and pilfer- 
age clauses will do much to spoil and 
render unprofitable a usually joemee 
business, 

Outlook In America 

Asked why he regarded the outlook 
for profitable marine underwriting in 
America as uninviting, after surveying 
conditions during his visit to America, 
Mr. Nicolaysen said: 

“The rapidly mounting claims arising 
under the frills of marine policies and 
the lack of adequate rates for these 
special clauses which has been brought 
about by the fact that underwriters 
have been unable to have up-to-date sta- 
tistics and which would affect the busi- 
ness in two ways; first, the underwriter 
would, by reason of his knowledge, be 
able to avoid certain unprofitable lines, 
and second, on lines that were running 
adversely and would affect the profit ac- 


count, would be minimized by reason of 
collecting adequate premiums. While 
the underwriters have had a general 
knowledge of these conditions, they 
have little or no statistics upon which 
to base their judgment.” 

Asked what makes Norwegian com- 
panies strong and what type of men 
are shareholders and directors of the 
Norwegian companies, and how they 
were persuaded to go into the insur- 
ance business, Mr. Nicolaysen answered: 

“That is not an easy question to 
answer. Insurance shares in Norway 
do not offer an inviting field to other 
than the better class of people. Usual- 
ly men purchasing insurance shares 
are successful and recognized business 
men in other lines of endeavor and their 
purchases of insurance shares are not 
for the sole purpose of selling them 
again in a few days on the market in 
order to realize a ten or like per cent 
profit. Insurance shares appeal as per- 
manent investment properties and are 
held by those purchasing them in the 
true light of a trust. The insurance 
business in Norway is supervised by a 
department under the Government, 
much the same as the Insurance De- 
partments in the United States, and if 
anything goes wrong, those connected 
with it are right rapidly haled before 
the tribunal to explain their action in 
connection with it.” 


Hew New Companies Were Formed 


Asked if he could give The Eastern 
Underwriter any interesting facts il- 
lustrating the growth of marine insur- 
ance in Norway since August, 1914, Mr. 
Nicolaysen said: 

“In the first few months of the war, 
no one knew just to what extent the 
war would go, and especially the ship- 
owners did not know just what they 
could expect. After the first few months 
it became a fact that everything in con- 
nection with shippers and shipping must 
be a gold mine. A lot of ths ship- 
owners held the representation of for- 
eign marine insurance companies, and 
in handling so much meney in connec- 
tion with war premiums on marine busi- 
ness, they set out, instead of represent- 
ing foreign marine companies to form 
new ones, to the end that from nine 
companies which had dcmicile in Nor- 
way prior to the war, the number has 
increased to approximately fifty.” 

Mr. Nicolaysen states that these com- 
panies are all soundly financed and 
that there is no German money in any 
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of these companies. The drawback to 
the formation of so many companies in 
so short a space of time is found in 
that there is not sufficient material on 
hand from which te draw underwriters, 
and in the extension of activities into 
foreign fields, the managements were 
not in possession of the technical se- 
crets of marine insurance service. 


The Future 

Mr. Nicolaysen states that to his 
mind, after a year or two, when the 
marine business becomes normal, a 
number of these companies will see that 
the normal business is not so profitable 
as they, during the wartime, thought it 
was. They will see that the service 
set up was insufficient, and they will 
go into voluntary liquidation, but he 
does not fear that many of the com- 
panies shall be in a position that they 
cannot fulfill all their obligations. 


American Ships as Insurance Risks 

Mr. Nicolaysen expressed himself 
thus in connection with American ships 
as insurance risks: 

“TI consider American ships as con- 
structed during the war to be inferior 
for the reason that even the glorious 
America could not produce a sufficient 
number of skilled laborers, inspectors 
and supervisors of shipbuilding, as 
were needed for the rush construction 
work undertaken.” 

Asked what about the German marine 
insurance companies, “Will they come 
back?” Mr. Nicolaysen said: 

“After the armistize, a number of 
officials of German companies traveled 
threughout Scandinavia and they ex- 


pressed themselves as being quite: op- 
timistic as to the future rehabilitation 
of German marine msurance facilities, 
and they point out as strongly endors- 
ing their optimism that the late war 
was not a war between people as peo- 
ple, but between governmental systems, 
and consequently they felt that the 
broken ties which they had had for 
from ten to thirty years would be 
healed.” 
Developing Underwriters 

“How do you think American marine 
underwriters compare with those on the 
Continent?” Mr. Nicolaysen was asked. 
He said that in view of the difference 
in manner in which the business }s 
handled here and abroad, it is pretiy 
hard to make comparisons. He finds 
here that the majority of the under- 
writers are new and of necessity lack 
the experience found in the undervrit- 
ers on the Continent, for a period of ten 
years is comparatively short in which 
to educate a marine underwriter. In 
no small number of instances abroad 
he finds that the chief underwriters of 
marine companies are a sort of heritage 
in that they have come down from 
grandfather to father and from father 
to son, covering long periods of years, 
where the system used in underwriting 
practice is always dominated by the in- 
fluence of one house. This, of course, 
does not obtain in marine insurance in 
America, as its development is eom- 
paratively new. Mr. Nicolaysen says 
that the only method to develop a good 
underwriter is by the application of time 
and practice, and that underwriters in 
Norway are made on the above plan. 
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American Foreign Assn. 
Expands Into Orient 





MANAGER FOR CHINA NAMED 





A. W. Hexamer to Develop Marine 
Business From Headquarters in 
Shanghai; Sails December 25 





The American Foreign Association 


is completing plans for extending its 
marine activities to the Far East, a 
potentially protitable field which the 
leading American marine and fire com- 
panies have not to date attempted to 
exploit fully, and as the first step in 
this direction has appointed Allen W. 
Hexamer, formerly with Fred. S. 
James & Co., as marine manager for 
China. He intends to establish his 
headquarters in Shanghai, from which 
center he will arrange connections for 
the association in all the principal ports 
of the country. 

Mr. Hexamer resigned his position 
as marine manager for Fred. S. James 
& Co. on December 1, and will leave 
in a few days for the Coast to sail for 
Shanghai aboard the Empress of Asia 
on Christmas Day. His appointment 
is received with favor along the Street, 
as he has had not only ten years’ ex- 
perience in the marine business, but 
has also seen something of conditions 
in the Far East in previous trips to 
Japan and the Philippine Islands. He 
began with Mather & Co. in 1910, in 
the average adjusting department and 
three years later became head of the 
loss department for Edgerton Parsons. 
When that firm was succeeded by Par- 
sons & Eggert in 1914, Mr. Hexamer 
was transferred to the brokerage end 
of the business, which he continued to 
handle until last March, when he went 
over to Fred S. James & Co. 

For several years Mr. Hexamer has 

been a member of the Naval Militia, 
and with the entrance of the United 
States into the war, he left Parsons & 
Eggert to become an ensign on the 
U. S. S. Louisiana, which was assigned 
to convoy duty. He also had assign- 
ments with patrol squadrons along the 
coast of France and in the North Sea, 
and after returning to this side of the 
Atlantic was attached to the salvage 
section of the Bureau of Construction 
and Repairs until released from active 
duty in February. 
: As manager in China for the Amer- 
ican Foreign Association, Mr. Hexamer 
will have in his charge the interests 
of twenty American fire companies, 
banded together for the development 
of American insurance interests in 
foreign territories. Since its forma- 
tion the association has established 
branches in four countries in South 
America, mamely, Argentina, Brazil, 
Chili, and Colombia, and also in Aus- 
tralia and New Zealand. The local 
companies now in the association in- 
clude the following: 

American of Newark, Boston Insur- 
ance Company, Continental of New 
York, Fidelity-Phenix of New York, 
Firemen’s of Newark, Fire Asso- 
ciation of Philadelphia, Fireman’s Fund 
of San Francisco, Glens Falls of Glens 
Falls, N. Y.; Great American of New 
York, Hartford Fire of Hartford, Home 
of New York, Insurance Company of 
North America, National of Hartford, 
New Hampshire Fire of Manchester, 
N. H.; Niagara Fire of New York, 
Phoenix of Hartford, Providence-Wash- 
ington of Providence, Springfield Fire 
& Marine of Springfield, St. Paul Fire 


Marine, and Westchester of New 
York. 


"are 
MARINE NOTES 
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EXCHANGE RATES WORRY UNDER- 
WRITERS 


Marine underwriters view with some 
concern the continual fall in the for- 
eign exchange rate on London, Paris, 
Rome and Copenhagen. The end of the 
decline is not apparently in sight and 
the future effect is expected to be 
somewhat detrimental to the marine 
business. With premiums ranging 
from twenty to fifty per cent. on for- 
eign exchange, Europeans will be 
forced to curtail their imports to abso- 
lute necessities, thus limiting the 
amount of business to be placed in the 
marine market. American trade, ship- 
ping and insurance are so closely asso- 
ciated that the interests of all depend 
upon a speedy readjustment of the in- 
ternational financial situation. 





ANOTHER SHIP HITS MINE 


The collision of the American freight 
steamer Kerwood with a mine off the 
coast of Germany, brings to the fore 
the mine hazard which still exists in 
those waters. American and British 
mine sweepers had largelv cleared the 
sea hetween the British Isles, France 
and Scandinavia, but the German laid 
mine fields present dangers to vessels 
plying to Hamburg, Bremen, and other 
ports along the coast. As commerce 
with Germany continues to increase 
when a peace status has been estab- 
lished, the mine hazard will have to 
be regarded more seriously by the un- 
derwriters. The Kerwood left New 
York for Hamburg with a large cargo 
of foodstuffs and general merchandise, 
and the original coverage was obtained 
mostly in New York at an average rate 
of about ten cents, according to esti- 
mates. 





LARGE LOCAL LOSS ON “HURONA” 


Monday, the first of the month, 
turned the proverbial “blue” for sev- 
eral marine underwriters in the local 
market when they found on their desks 
notices of the total loss of the “Hu- 
rona,” a British tramp, which left New 
York for Constanza and Constantinople 
with a valuable cargo, including a large 
quantity of sugar. She went down in 
the Mediterranean during the course 
of a heavv storm and the crew was 
landed at Piraeus. 

Great surprise was expressed when 
the loss became known, for the 
“Hurona” was listed in the A-1 class 
of the registry, was owned by a good 
company, and had an excellent record 
during her life of nearly thirty years. 
According to reports the cargo she 
carried on this last trip was worth con- 
siderably more than a million and a 
half, and was insured almost entirely 
in the New York market. This will mean 
sizeable cuts in the profits of some of 
the marine companies, unless it can be 
proven, despite the printed reports, that 
the ship was unseaworthy before leav- 
ing Gibraltar, where she had stopped 
to receive coal. 





Moral Hazard in South Improved 

General prosperity has decreased 
moral hazards in the South, according 
to Harold Knox, fire secretary of the 
Importers & Exporters, who returned 


Monday from a three weeks’ trip 
through the Carolinas, Georgia, and 
Louisiana. Business success along 


both manufacturing and agricultural 
lines has grown to such an extent that 
people are finding it greatly to their 
own benefit to secure the best means 
of protection against fire. Careless- 
ness in the handling of inflammable 
commodities, such as cotton particu- 
larly, is less prevalent, and more care 
is being taken in the erection of build- 
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ings to see that possible dangers from 
fire are guarded against. 

In Atlanta, Ga., Mr. Knox appointed 
J. F. Lewis as state agent for the Im- 
porters & Exporters, effective January 
1, and while in Pittsburgh on the way 
back to New York he appointed Brad- 
ford Murray special agent for Ohio 
and Indiana, with headquarters at 
Lorraine, Ohio. Mr. Murray is a mem- 
ber of the firm of Oroszy & Murray, 
which connection he will still retain. 
Formerly he was special agent of the 
Boston & Old Colony for the Ohio ter- 
ritory. 





FINAL PORT—THE “BRODFIELD” 
APPEAL. 


The House of Lords has reserved its 
judgment in the “Brodfield” case. The 
finding will be awaited with consider- 
able interest in view of the importance 
of the point at issue, and the fact that 
the two lower courts have arrived at 
opposite decisions. 

The “Brodfield” was on a voyage 
from the River Plate to Europe with 
a cargo of frozen meat, maize, and 
horses on deck, and after having dis- 
charged all her cargo at French ports, 
was proceeding to Barry, when on No- 
vember 13th, 1916, she stranded on one 
of the Scilly Islands and was totally 
lost. 

The policy was on the steamer 
against total loss only, and the voyage 
was stated to be: 

At and from any port or ports, place 
or places in the River Plate and/or 
tributaries to any port or ports, place 
or places in France and/or in the 
United Kingdom (final port) excluding 
the Mediterranean via any ports in any 
order. 

Mr. Justice Bailhache decided that 
the voyage intended to be insured, the 
policy being a voyage policy, must be 
construed in relation to the object of 
the adventure—the delivery of the 
cargo. Consequently, the vessel hay- 
ing discharged all her cargo, the policy 
came to an end at the place where the 
last cargo was taken out of the ship; 
that being the final port within the 
meaning of the policy. 

With this conclusion the Court of 

Appeal disagreed, finding that the in- 
tention of the parties must be taken to 
be that the vessel should be insured 
until she was at the place where her 
outward voyage commenced. Evidence 
of the intention on the part of the as- 
sured was found in the fact that they 
had taken out a new policy commenc- 
ing at Barry. 
. The House of Lords, which has now 
to decide which view is the right one, 
consisted of Viscount Haldane, and 
Lords Buckmaster, Dunedin, and At- 
kinson. 

It may be interesting to note the 
passage of words between Mr. Mac- 
kinnon, counsel for the respondents 
(Messrs. Vestey Bros.) and Lord Dune- 
din. Mr. Mackinnon said that the 
words “final port” simply meant what 
they said, the last port. Whereupon 
Lord Dunedin inteFposed: “She might 
have gone on doing coastal trade for 
nine or ten years.” To this the reply 
was that she was covered to the last 
port, and the underwriters, knowing 
the nature of the vessel, insured her 
to the last port. 

“According to what you say,” said 
Lord Dunedin, “the last port is just 
that one port before she is sunk; no 
other port is really the last port.” 

The above niece of dialogue may or 
may not indicate the line of thought 
followed by Lord Dunedin in regard 
to this case.—The Policy. 





The Globe Indemnity has dug in for 
the winter in Newark, where it will 
lay ‘the foundations for its new home 
office building and its future success. 











CASUALTY NOTES 











WOULD WRITE WHEN DESIRED 


Respecting unlimited automobile lia- 
bility insurance, the Continental Cas- 
ualty, Chicago, is of the opinion that it 
is advisable for the companies to be in 
position to write this cover when it is 
desired and that a proper rate should 
be made for it. 





BAY STATE RATES CHANGED 


Compensation rate reductions in 
Massachusetts approximate 8% per 
cent, effective January 1. Forty-seven 
classes have been increased and in 13 
classes there is no change. 


BUREAU TO ASSIST COUNCIL 

In the absence of permanent quar- 
ters and staff for the National Council 
arrangements have been made with the 
National Workmen’s Compensation 
Service Bureau whereby the actuarial 
work required by the Council for the 
rate revision now under way will be 
conducted by G. F. Michelbacher, who 
for this specific purpose hus been 
granted a leave of absence by the Bu- 
reau. In addition to this arrangement 
the Council will employ for the time 
such of the clerical staff of the Bureau 
as may be necessary in order to carry 
en the work without delay. 





ALABAMA RATE FIXED 


The General Rating Committee ap- 
proved for Alabama the pure premiums 
in the basic compensation manual and 
a multiplier of 2.19 plus .01. 





AFTER AUTOMOBILE OWNERS 


For automohile owners, chauffeurs, 
drivers, guests, taxi drivers, truck 
drivers—men and women, ages 16 to 
65—the North American Accident 
Chicago, has issued a special auto- 
mobile policy. It covers “every injury 
caused by automobiles.” The indemni- 
ties are: $25 a week, total; $10, par- 
tial; $15 a week hospital and $10 doc- 
tor bills. The principal sum is $1,000, 
increasing 50 per cent in 5 years; $500 
for loss, of foot or hand; $300 for one 
eye; $190 emergency expense. The 
premium is $7.50 first year, $5 there- 
after. Second Vice-President Luther 
says in his announcement of this policy: 
“Get the policy before you skid” and 
“Stop, look, loosen; buy a NAAIC time 
protector.” 


RATING SYSTEM UPHELD 

The workmen’s compensation insur- 
ance rating system in New York state 
has been finally upheld by a unani- 
mous opinion of the Appellate Division 
of the Supreme Court, whiich has just 
affirmed the judgment of the Supreme 
Court of Onondaga County, in the case 
of the United States Casualty against 
E. K. Fenno, a contractor. The case 
hinged on the right of the insurance 
company to collect a rate higher than 
that originally specified in the policy. 








UNITE FOR PROTECTION 


As a result of abnormal burglary and 
hold-up losses in the middle west, ap- 
proximately 25 per cent above last 
year’s record, burglary underwriters in 
Chicago have taken preliminary steps 
toward the formation of a local asso- 
ciation to reduce the number of ques- 
tionable claims. In addition ‘to the ben- 
efits to be derived from an exchange 
of information, it has been suggested 
that.a protective association be formed, 
along the line of that maintained by 
the automobile underwriters, to follow 
up every burglary and hold-up reported 
and also to keep a close check on places 
suspected of being “fences.” 
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CASUALTY AND SURETY NEWS 








Bond Transaction 
Totals $90,000,000 


BE 





PREMIUM WILL $360,000 





Owners of Shipping Board Vessels 
Must Be Covered on Fidelity and 
Public Official Form 





Two hundred and twenty-five man- 
agers and operators of United States 
Shipping Board vessels are required to 
give bonds by December 20, which will 
average $400,000 each. The total of 
these bonds will be $90,000,000, and the 
premium $360,000. 

The original agreement between the 
operators and the Shipping Board pro- 
vided that each operator should furnish 
a bond and pay for it himself. The 
contract for operating or managing 
Shipping Board boats really places the 
Shipping Board in the transportation 
business. The operator gets a small 
remuneration each month, and it would 
appear that he cannot make anything 
on the contract. But by the arrange- 
ment the boat owners are assured of 
full loads by reason of the allocation 
of freight by the Shipping Board. In 
this lies the owner’s advantage. 

Last January the Towner Bureau 
made a rate of one per cent. on penalty 
bonds to cover these risks. This rate 
was considered prohibitive and few 
bonds were written. Some 1,000 boats 
were operated without a bond. Then 
there was a meeting of surety men 
and government representatives in New 
York to consider the rate, and it was 
reduced to $4 a thousand. The Ship- 
ping Board then provided that man- 
agers or operators provide bonds as 
follows: 

From 1 to 5 vessels, inclusive, $250,- 
000. 

From 6 to 20 vessels, inclusive, 
$500,000. 

Over 20 vessels, $1,000,000. 

It was also provided that the Ship- 
ping Board pay for the bonds which 
are written on the usual fidelity and 
public official form, with variations to 
suit this case. ; 

This is one of the largest single 
bond transactions on. record and the 
risks are considered gilt edged. Most 
all of the ship owners are of such high 
standing that the liability is reduced 
to a minimum, the only questions likely 
to arise, being those of honest differ- 
ence of opinion, which firms of high 
standing, like those operating the ma- 
jority of the boats, could be relied upon 
to adjust. 





EXAMINATIONS PASSED 





Associates and Fellows Admitted at An- 
nual Meeting of Casualty 
Actuarial Society 





At the Casualty Actuarial & Statisti- 
cal Society meeting it was announced 
that the following candidates who 
passed the examinations have been en- 
rolled as Associates: 

Charles N. Young, acting superin- 
tendent, schedule rating department, 
National Workmen’s Compensation 
Service Bureau. 

Rainard B. Robbins, instructor, insur- 
ance mathematics, University of Mich- 
igan. 

Walter G. Vocgt, manager, statistical 
department, State Compensation Insur- 
ance Fund, San Francisco 

Frederick H. Trench, Utica Mutual 
Insurance Company 

Loring D. Jones, claim auditor, New 
York State Insurance Fund. 

R. V. Mothersill, actuary, Standard 
Accident, Detroit. 


Metropolitan Office 
Forces Strengthened 


CHANGES BY GLOBE INDEMNITY 








Engineering and Safety Department 
Being Organized; Check Forgery 
Line Receiving Attention 





Manager Thomas J. Grahame of the 
Globe Indemnity’s metropolitan office 
has announced several changes in his 
staff. 

George A. Leyonmark has resigned 
as superintendent of the compensation 
department of the metropolitan office 
to become manager of the casualty de- 
partment of Rodgers & Carr, Inc. He 
has been succeeded by Phillip Schweit- 
zer, who has heretofore been superin- 
tendent of the suburban agency depart- 
ment. Mr. Schweitzer has in turn been 
succeeded by Howard B. Morris, the 
Company’s special agent in New 
Jersey. 

Robert H. Hubley, until now assist- 
ant superintendent of the burglary de- 
partment at the Home Office, has been 
transferred to the metropolitan office 
to be in charge of burglary lines; the 
change being necessitated by the steady 
inctcease in vurglary business at the 
metropolitan office. This change does 
not affect Edward J. Duffy, Jr., but 
constitutes part of the Company’s plan 
to render more complete service to 
brokerage offices. 

Samuel Weber, Jr., who has been con- 
nected for six years with the special 
underwriting department of the Globe 
and who resigned October 1 to become 
associated with R. C. Rathbone & Son, 
in the compensation department, has 
resigned that connection and returned 
to the Globe. He will be superintend- 
ent of the engineering and safety divi- 
sion of the metropolitan office. This 
department will undertake to render 
a broad and valuable service to com- 
pensation policyholders, co-operating 
with industrial safety and welfare de- 
partments of large plants. 

Albert E. Gunther, Jr., who has been 
a special agent in New Jersey, has been 
transferred tc the metropolitan depart- 
ment office where he will specialize in 
check forgery insurance. This depart- 
ment is showing satisfactory growth, 
and requires the close attention of a 
capable man. 


Associates who have passed all ex- 
aminations and been admitted as Fel- 
lows: 

H. C. Carver, University of Michigan. 

A. L. Kirkpatrick, Globe Indemnity, 
New York. 

Miss O. E. Outwater, National Work- 
men’s Compensation Service Bureau, 
New York. 

H. O. Van Tuyl, examiner, New York 
State Insurance Department. 

LICENSED IN NEW JERSEY 

The Norwich Union Indemnity has 

been licensed in New Jersey. 


SURETY 
BONDS 





“OUR BONDS GUARANTEE INTEGRITY” 





e k es 
ROYAL] casuatty 


NEW YORK 


CHARLES H. HOLLAND, PRESIDENT 


INSURANCE 








Fund Differential 
Subject of Attack 


PENNSYLVANIA MEN CONFER 





Attitude of Carriers, Agents and State 
Bureau Men Expressed at Meeting 
in New York 





Final action on the ten per cent. dif- 
ferential in favor of the State Fund on 
compensation business in Pennsylvania 
was deferred from Tuesday to Thurs- 
day of this week, after a discussion on 
that subject in New York Tuesday 
morning. 

The conference was called by mem- 
bers of the Insurance Federation of 
Pennsylvania and the carriers were in- 
vited to send representatives, which 
they did. 

A committee was chosen, upon 
motion of Mr. Sullivan, of the Travel- 
ers, to consider the question of com- 
pensation rates in Pennsylvania and re- 
port later in the week. This commit- 
tee is composed as follows: Repre- 
senting the carriers: American Mutual 
Liability, Travelers, Globe Indemnity, 
Fidelity & Casualty, Aetna. Repre- 
senting the Federation: Messrs. Henry, 
of Pittsburgh; Remington and Dooley, 
of Philadelphia, and Bair, of Greens- 
burg. 

The Pennsylvania agents came to the 
conference—some of them at least— 
with the idea that the Pennsylvania 
State Fund competition should be ap- 
proached from the legal side, on the 
ground of it being unfair and discrimi- 
natory. This view was also shared by 
some company men. 

The company men were inclined to 
the view that what the stock companies 
are selling is of a different character 
from that of the State Fund; that it is 
worth more and that it is up to the 
agents and brokers to make the public 
see that. One speaker said that the 
mutuals found it possible to carry 
their message to the public; why not 
the stock companies? Another com- 
pany man argued that it remains to be 

(Continued on page 22) 





sion paid. 














General Building 


tiesidence theft insurance at one-third the former 
rates. This is every broker’s opportunity. Call for 
particulars about our new Full Value Residence 
Theft Policy. Regular rate of brokerage commis- 


General Accident 


Fire and Life 
Assurance Corporation, Ltd. 


Something New 


PHILADELPHIA 








Compensation Cases 
May Be Reviewed 


REPORT ON NEW YORK FUND 








Investigator Connor Asks for Increase 
in Benefits; Appointment of Ad- 
visory Board by Governor 





In his final report on the New York 
State Fund and the Industrial Com- 
mission, Special Investigator J. F. 
Connor makes a number of recommen- 
dations for changes in the law. Among 
these are: 

To make it a misdemeanor to receive 
a fee in connection with claim for com- 
pensation, except in an amount deter- 
inined by the Commission. 

To cover all employes without re- 
gard to the character of their employ- 
ment. 

Amount of compensation and death 
benefits to be materially increased, 
particularly as regards limits. 

Make all employers failing to give 
security for compensation automati- 
cally insured in the State Fund, and 
establish a summary method for the 
collection of premiums and penalties 
and the period during which the insur- 
ance attaches. 

Appointment by the governor of an 
advisory board selected from employers 
insured in the Fund to take part in its 
management and to confer upon them 
extensive powers of review and regu- 
lation. 

Give the Commission power to de- 
clare and pay dividends according to 
the individual experience of each em- 
ployer. 

Adopt rules for final adjustment of 
claims and payment in one sum. 

The Commission to select the spe- 
cialists employed by the medical divi- 
sion of the Compensation Bureau by 
the medical officer of the State Insur- 
ance Fund, and regulate the fees. 

All claims against employers in 
special groups in the State Fund since 
July 1, 1917, to be reheard and the 
final adjustment of cases against all 
insurance carriers also to be reviewed. 

An audit of the State Fund to be 
made at least once a year and al! profit 
making institutions, such as the Wyn- 
koop Service and the Wolff Medical 
Service, to be eliminated. The Wyn- 
koop Service adjunct is described as 
“scandalous and reprehensible.” 

Since the preliminary report was 
made Spencer Baldwin, manager of the 
Fund, and William F. Healy, secretary, 
have resigned. A number of employes 
are under indictment. 

The report absolves the individual 
members of the Industrial Commission 
from blame. 
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Equator Sends Greeting 


The mystery of what became of A. 
C. Hendrick has been solved. He is in 
San Juan, with the Porto Rico Fruit 
Exchange, at his old job of statisticing. 
It seems that there are statistics on 
“Tropico” brand of grapefruit, just as 
there are on “Muscasco” policies, sur- 
pluses, reserves and other nebulae of 
the insurance world. Hendrick used to 
be in charge of the statistics for the 
Globe Indemnity and the Great Eastern 
Casualty and was also a Bureau man 
for several years. He could lay his 
hand on most any kind of a statistic 
anybody in New Yerk might wish for. 
Just now Hendrick, who is assistant 
manager, is absorbed in figuring the 
percentage of decay on pineapples, 
grapefrnit and oranyes, caused by the 
inability of the growers to obtain ship- 
ping facilities. Everybody will pe 
pleased to know that this information 
is being reduced to actuarial exact- 
ness, but when completed the figures 
will doubtless look ghastly. Hendrick’s 
“classification manual” now lists such 
things as “Blue Ray 46's,” “Bronze Ray 
36's,” “Red Ray 150’s” and “Sunny- 
face 36's.” Well, it’s not quite intelli- 
gible just what these names signify, but 
a Sunnyface (perfect) 36 looks like the 
best bet and it’s to be boped the ship- 
ping facilities to New York will im- 
prove right soon so that it may be pos- 
sible to know positively. Meanwhile 
the Hendrick family is at home on the 
Carretera above the Sagrado Corazon 
Street, Stop 29, when not sightseeing or 
at the Beach. 
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Leyonmark Given Dinner 


Following the resignation of George 
A. Leyonmark as comnpensaticn depart- 
ment superintendent in the metropoii- 
tan office of the Globe Indemnity, his 
associates and friends gave him a din- 
ner at Mouquin’s. There were 25 pres- 
ent to wish George well in his new con- 
nection with Rodgers & Carr, Ine., 
where he will manage the casualty de- 
partment. He had been with tie Globe 
for seven years, in fact ever since the 
Company began active business. 

* ¢ @ 


R. V. Goodwin’s Change 

Richard V. Goodwin has become chiei 
counter man in the Maryland Casualty 
offic2 at 105 William Street. He has 
taken the place formerly held by L. 
Walter Sammis, Jr., who is now in the 
brokerage field. Mr. Goodwin will con- 
tinue to have charge of the compensa- 
tion rating, in which he will be assisted 
by J. L. Earl, who is familiar with that 
work in the Maryland office. 

* + * 


Prize Winners Named 

W. W. Schank, manager of the Great 
Eastern’s monthly payment department, 
announces the following prize winners 
in the fall campaign for new business 
written from September 21 to Novem- 
ber 21 inclusive. ‘The prizes were 
awarded in the order named: W. H. Sai- 
way, California; F. E. Lyon, Michigan; 
C. W. Faithful, Maryland; F. W. Moore, 
New Jersey; R. Bowie, Ohio; C. A. Me- 
Gee, Kentucky; J. W. Rose, New York; 
P. Rosengarten, Ohio; L. L. Staley, 
Illinois; J. Schieffelia, Pennsylvania. 
Twenty-one other agents, although not 
prize winners, received special mention. 
Manager Schank has advised his staff 
that this department made an extra 








large increase in new business and col- 
lections so far this year, as compared 
with any previous year, and the receipts 
for this period were the largest in the 
history of the Company. 
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Show Windows Protected 

Inside appliances for protecting show 
windows have been in use for some ten 
years. Manager Clarke, of the Great 
Eastern, recalls the trouble he had with 
large plates ten years ago. At that 
time he says there was a device in use 
but it was not efficient. He suggested 
something different and which served 
better. In some towns in the West al- 
most every large window has a device 
of this kind and there are many to be 
seen in Chicago. 

* * + 
How Glass Breaks 

Since F. S. Giles, of the Massachusetts 
3onding, has brought out his patented 
device to protect window glass, there 
has been more talk in insurance offices 
of the possibility of goods in show win- 
dows being damaged by breaking plates. 
Underwriters still insist that glass gen- 
erally falls outward instead of inward, 
even though the pressure is from the 
outside in nearly all cases of breakage. 
The break is said to occur upon the re- 
bound of the glass following the shock. 
There is first a compression of air on 
the outside and then a partial vacuum. 
This applies more generally in cases of 
explosion and gusts of wind. It cannot 
be said to apply at all when glass is 
broken by contact with some object 
from without. 





REORGANIZING BUREAU 


Reorganization of the National 
Workmen’s Compensation Service Bu- 
reau was planned at its annual meeting 
December 2. The Bureau is to co- 
operate with the National Council and 
the Bureau is to be continued. The 
Fidelity & Casualty sought to hurry 
alone the reorganization work by de- 
claring that if delay did not cease it 
would withdraw. The governing com- 
mittee of the Bureau was instructed 
to prepare a plan of reorganization and 
was given some general instructions 
as to the reorganization of the Bureau 
to deal as a body with agency and 
commission matters, practices, auto- 
mobile rating, liability lines, except 
compensation, and to carry on safety 
and prevention work. 





HOPE TO DECIDE POLICY 


The entire subject of unlimited auto- 
mobile liability insurance is now be- 
fore the Bureau and an effort will be 
made to decide the policy of the mem- 
bers toward writing it. 





MANUAL DELIVERIES PROMISED 

The Compensation Rating & Inspec- 
tion Bureau of New Jersey expects to 
fill orders for the new manual by the 
Sth of December. 

BONDS FOR SOLDIERS 

One of the new uses cf bonds is to 
protect the funds of mentally deficient 
soldiers. 





LARGEST BOND 
What is said to be the largest fidn- 
ciary bond ever written was placed by 
the U. S. F. & G. for V. Everet Macy 
and W. Kingsland Macy, as adminis- 
trators for the estate of Mary J. Kings- 


land. 








1 Liberty Street New York 





“Service, Security and Satisfaction” 
AUTOMOBILE INSURANCE 


Fireman’s Fund Insurance Company of Cal. 
Assets over Eighteen Million Dollars 


Or 
The MO OR Acency 
G. A. Goetschius, President Leslie W. Winslow, Vice-Pres. 


General Agents 


Writing Business Metropolitan District, Suburban and State of 
New Jersey 


ONE OF THE LEADERS IN AUTOMOBILE INSURANCE 


Phone—John 3291 




















CHICAGO BONDING AND INSURANCE COMPANY 


ee 


WRITES the following lines of INSURANCE 


FIDELITY AND SURETY, PLATE GLASS, BURGLARY, GENERAL 
LIABILITY, AUTOMOBILE LIABILITY, PROPERTY DAMAGE AND 
COLLISION, ACCIDENT AND HEALTH, MONTHLY PAYMENT 
Charles R. Culyer & Co., Resident Managers, 428 Walnut St., Phila., Pa 
1107 Peoples Bldg., Pittsburgh, Pa. 

Joseph F. Izzie & Co., Res. Mgrs., Essex Bldg., Newark, N. J. 

J. Ramsay Barry Co., General Agents, 10 South St., Baltimore, Md. 
General Insurance Agency Co., Gen. Ags., Equitable BI., Washington, D.C. 


Capital $500,000.00-—-Surplus to Policyholders, $669,496.00 
O. F. Roberts, Vice-Pres. and Gen. Mgr. 


Geo. S. Dippold, Genl. Agt.. 


Home Office, Chicago, Ill. 
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Fund Differential 

Subject of Attack 

(Continued from page 21) 

seen whether there is really a legal 
side to this controversy and whether the 
stock companies are in position to 
press such a case with any likelihood 
of success. This is a matter for further 
consideration. 

Some of the agents represented that 
it is easy for the “mahogany desk 
men” to say that the stock company’s 
stuff is better than the State Fund’s, 
and to be real salesmen and sell the 
stock article on its merits; but it is 
not as easy as it looks. 

Another agent said in substance that 
in Pennsylvania the State Fund is the 
whole thing and that any rate made 
by Dr. Downey is certain to be calcu- 
lated on the assumption that with a 
ten per cent. differential the Fund 
will be safe. He pointed to an instance 
of where the stock companies wished 
a rate reduced 45 cents and the State 
Bureau would reduce it only 15 cents. 

Still another argument was that the 
stock companies might better leave 
the matter as it stands; that it might 
not be possible to persuade the officials 
that the State Fund rates should be 
put up, but rather, that the stock com- 
panies should come down. This, it was 
declared, they could not possibly do 
with safety. One mutual man said 


that the stock companies would not be 
benefited by an advance in the State 
Fund rate, as it would soon be reflected 
in the dividend and the stock companies 
would be no better off than they are 
now. 





“$2,500 FOR $1” 





To-day See, Write or Phone 


J.N.S. Brewster & Company, Inc. 


42 CEDAR STREET, NEW YORK 
(Brewster Building) 


About the new and original Conti- 
nental Automobile Personal Acci- 
dent policy sold at an annual premium 
of $1 to persons who buy a Continental 
Automobile Liability policy—It’s a big 
business getter and is sold only by the 


Continental Casualty Company 


H. G. B. ALEXANDER, President 
General Offices, CHICAGO, ILL. 








The Employers’ Liability 
Assurance Corporation, Ltd. 


The original and leading Liability 
Insurance Company in the World 
LIABILITY, STEAM BOILER, 
ACCIDENT, HEALTH, FIDELITY 
AND BURGLARY INSURANCE 
United States Branch 
SAMUEL APPLETON, United States Mgr. 
Employers’ Liability Building 
33 BROAD STREET, BOSTON, MASS. 
AGENTS WANTED 
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CASUALTY AND SURETY POINTERS 








The experience of 
Compensation health and _ accident 
Helps companies operating in 


the Middle West has 
been that the adoption 
of workmen’s compensation laws has 
been a help rather than a hindrance in 
the writing of accident insurance. It 
was feared when the compensation idea 
first began to gain ground that work 
men might be disposed to regard it as a 
substitute for accident insurance, and 
that it might therefore have an unfav 
orable effect on business, but it has not 
worked out that way. 

The educational effect of compensa- 
tion has been wholly favorable, as many 
workmen in industrial plants hardly rea- 
lized before that time that it was pos- 
sible to obtain indemnity for loss of 
time through accident. Now that they 
see how it works in the case of indus- 
trial accidents, insurance solicitors have 
been able to show them how necessary 
it is to be protected for twenty-four 
hours of each day, instead of ae the 


Business 





FOREIGN RATES ISSUED 








Towner Bureau Announces New Sched- 


ule of Charges for Fidelity Bonds 
Throughout World 





The Towner Rating Bureau has issued 
the following new fidelity rates: 

Individual or schedule; classified and 
unclassified (except banks); for all 


parts of the world not covered by page. 


3: 
Per $100 Min. 
Employes on Payroll 
(Salary): 
British Possessions in N. 
A., including British West 
Indies (excepting Canada 
and Newfoundland) Canal 
Zone, Cuba, Porto Rico, 
Virgin Islands and United 
Kingdom of Great Britain 
and Ireland 
Elsewhere 
Earned premium . 
Employes on Commission: 
British Possessions in N. 
A., including British West 
Indies (excepting Canada 
and Newfoundland) Canal 
Zone, Cuba, Porto Rico, 
Virgin Islands and United 
Kingdom of Great Britain 
and Treland 
Elsewhere 1.50 15.00 
Earned premium ... 6.00 


Employes on Salary and Commission: 
If the major part of their compensation 
is salary are classified as salary; if the 
major part of their compensation is 
commission are classified as commis- 
sion. 

Minimum and minimum earned pre- 
miums apply to each name on a sched- 
ule, as well as to each individual bond. 

These rates apply to all Fidelity 
Bonds, classified and unclassified, in 
the above territories, regardless of the 
domestic rate; except that no individ- 
ual or schedule bond in any of the terri- 
tory above classified is to be written 
at less than a similar classification in 
the United States 

Employes on vessels take the classi- 
fication of their home port. 

Foreign fidelity business, individual 
or schedule, aggregating $500,000 or 
more of Fidelity Bonds for the same em- 
ployer may be submitted to the Bureau 
for separate rating. 

Alaskan business is written at Man- 
ual plus 25 per cent; Hawaii, all fidelity, 
individual or schedule, 50 cents. 


50 5.00 
1.06 10.00 
5.00 
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75 = 7.50 
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HEAVY PENALTY STOPS THEFTS 


In Wisconsin one is given 20 years 
for stealing an automobile; therefore 
the theft loss ratio in Milwaukee’is one 
of the lowest in the big cities of the 
country. 








No policy shall be issued by the 
present carrier or by any other carrier 
for the purpose of replacing a policy 
the normal expiration date of which is 
January 1, 1920, or thereafter unless 
such replacing policy carries an en- 
dorsement which provides for revision 
of rates on such policy on the basis of 
the rates which become effective as of 
January 1, 1920. 

In all cases where carriers or repre- 
sentatives have issued polictes effective 
January 1, 1920, or thereafter, at pres- 
ent rates, or have placed policies of 
this character in the hands of agents. 
brokers, or assured, such policies shall 
be recalled and rewritten in accord- 
ance with the revised manual effective 
January 1, 1920. 

Upon request of the insurance car- 
rier, if made prior to March 1, 1920, the 
schedule and/or experience adjusted 
rates for any policy in force shall be 
ealenlated by the Bureau on the basic 
of the revised manual and such addi- 
tional rates as calculated upon the 
basis of the revised manual shall take 
effect as of January 1, 1920. 

All policies (including new business 
and renewals) written or issued to be- 
come effective January 1, 1920, or there- 
after, shall be governed by the rules 
end procedure incorporated in the in- 
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W. E. SMALL, President PETER EPES, Agency Manager E. P. AMERINE, Sec’'y 
Georgia Casualty C 
eight or ten hours of employment, be- p y 
cause a large percentage of accidents 
happen outside of working hours. The 66 IX] A T 99 
health feature, not covered of course by 
compensation, also has been found a 
-" ae ee The Last Word In Motor Insurance 
{ 5 Te € “TE 
states have proved a better field for s 1 . —_— 
health and accident insurance than the urplus and Reserves to Policyholders Over Two Million Dollars 
non-compensation territory. Companies ‘ 
cperating in both Missouri and Michi- HOME OFFICE: MACON, GEORGIA 
gan, for example, report that more busi- 
ness is now being written in Michigan, 
with a compensation law. than in Mis- 
souri, which is still without one, al- Th METROPOLITAN C SU TY 
though when both states were without e A AL 
—— Missouri produced more INSURANCE CO. OF NEW YORK 
There has been some slight delay in HOME OFFICE, 47 CEDAR STREET 
settling claims in compensation states, CHARTERED 1874 
as the claimant in such cases is usually 
unwilling to make any settlement with ° 
ae somtcas ae te Gat eee Plate Glass, Burglary, Accident and Health Insurance 
squared up under his compensation 
claim, for fear of prejudicing his case EUGENE H. WINSLOW, President 
there. Robert A. Drysdale, Vice-Pres. S, Wm. Burton, Sec. Alonzo G. Brooks, Ass’t Sec. 
SESS ooo[ = RELIABLE AND ENERGETIC AGENTS WANTED 
NEW JERSEY RULES MADE r 
Relate to Revised Compensation Rates 
Effective Next January When New THE SIGN OF GOOD CASUALTY INSURANCE 
Manual is Issued HEAD OFFICE F J WAI TERS 
all . . 4 
New Jersey compensation rules gov- CHICAG Oo Resident Manager 
erning the revised manual, effective 55 JOHN STREET 
January 1, have been issued as follows: F. W. LAWSON New York 
The anniversary date of policies hav- i General Manager ‘ 
iaaeceeden | eee sel Miner A. Lord 80s. 
All policies (including new ‘business Bur age ‘le — 145 Milk St., Boston 
and renewals) written or issued to be- urg ary, oller an Resident Managers 
— effective on or after January 1, Credit Insurance Estabiisned 1869 New England 
920, shall be governed by the classi- k4 
fications, rules and rates in the revised London Guarantee & Accident Co., Ltd. 
manual, effective as of said date. OF LONDON, ENGLAND 

















AUTOMOBILE INSURANCE coveRAce 


20% Reduction of Conference Rates 
Commission 174,.%—Prompt Settlement of Claims 


MOTOR CAR MUTUAL CASUALTY COMPANY 
MOTOR CAR MUTUAL FIRE INSURANCE COMPANY 


10% additional reduction on Liability and Property Damage 
rates on commercial trucks driven by owner exclusively. 


No direct business written. 


BROKERS AND AGENTS’ ACCOUNTS SOLICITED 


20 Nassau Street Telephone John 5880 New York 











BETTER BOND BUSINESS SEEN 

An increase of 53 per cent in the 
amount of bonds issued guaranteeing 
the fulfillment of contracts in building 
construction during the past month 
over the previous month is an indica- 
tion, according to the American Surety 
Company, of greater building activity 
and points, in the opinion of First 


NEW BOND REQUIRED 
Under a new Internal Revenue De- 
partment ruling all holders of permits 
io use or sell alcohol, issued prior to 
November 1, are required to give a new 
bond on Form 738. 


SHOULD HELP RYAN 
Can't the casualty insurance men find 
quarters for Harwood E Ryan and his 


National Council, now that they have vyjce.President R. R. Brown, to a stren- 
won him back into the compensation youyg winter in the building field. 
fold? asia oui 














dustrial compensation rating schedule. Tracy Hale, Jr. has been appointed Sergeant Harry E. Lynk, age 20, an 
1918, and the New Jersey experience manager of the new branch office opened employe of the American Surety Com- 
rating plan. in Milwaukee by the U. S. F. & G. pany of New York at the time of Ris 
enlistment in the 106th infantry, was 

cue of the two Brooklyn boys deco- 

, BUSINESS BUILDERS rated with a British Military Medal by 

- the Prince of Wales on H. M. S. Re 

DEVELOPING nown, Saturday morning, November 22. 

Sergeant Lynk had previously been 









eenabaie Bonding 


BOSTON 
Paid-In Capital $1,500,000 





=> Fidelity and Surety Bonds, Liability Workmen’s 
5 i eeiiicatin Automobile, Accident, Health, 


Burglary and Plate Glass INSURANCE 


APPRECIATE THE CO-OPERATION OF THE 


awarded a Distinguished Service Cross 
and a Croix de Guerre. These medals 
were awarded in recognition of his ex- 
traordinary heroism in action mear 
Ronssoy, France, on September 29, 1918. 
While suffering from severe wounds, 
Sergeant Lynk organized several small 
groups from other companies, consoli- 
dated them, and led them into effective 
combat, continuing with this splendid 
example of courage and fearlessness un- 
til wounded a second time. 





and Insurance Company 


T. J. FALVEY, President 
Write For Territory 
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Largest Life Insura"°” 8:siness in the World 





METROPOLITAN 
LIFE INSURANCE COMPANY 


(INCORPORATED BY THE STATE OF NEW YORE) 


HALEY FISKE, President 


Total Amount of Outstanding Insurance................... $4,429,511,816 
Larger than any other Company in the World. 

Ordinary Life Insurance paid for in 1918..................... $463,008,744 
Larger than any other Company in the World. 

Industrial Insurance paid for in 1918....................005- $419,331,865 
Larger than any other Company in the World. 

Total Insurance placed and paid for in1918................... $882,340,609 

The largest amount ever placed in one year by any Company in the World. 

Gain in Insurance in Force in 1918....................ceeeeece $493,329,918 
Larger than any other Company in the World. 

Number of Policies in Force December 31, 1918................ 19,784,261 
Larger than any other Company in America. 

Gain in Number of Outstanding Policies..................... 1,521,328 
Larger than any other Company in the World. 

I a a ee te el $775,454,698.28 
Increase in Assets during 1918.....................00ceeee $71,429,182.97 
Larger than any other Company in the World. 

EE od cto did CREME ete auuudel ens ide aedbudewinkad’ $748,405,784.24 
ee ee OS a eee eee eneindedneed $27,048,914.04 
Number of Claims paid in 1918.......................0005- 336,533 


Averaging one policy paid for every 26 seconds of each business day of 8 hou.'s. 
Amount paid to Policy-holders in 1918..................... $82,391,144.32 


Payment of claims averaged $566.50 a minute of each business day of 8 hours. 
Metropolitan nurses made 1,431,085 visits free of charge to sick Industrial 
Policy-holders. 


The Company bought War Bonds of the United States and 





Lane cat banana ate dich dss wid eis wedded @wceds $100,000,000 
The Company’s employees sold War Savings Securities and 
Liberty Bonds in 1918 amounting to................... $133,000,000 
DIRECTORS 
Frederick H. Ecker Otto T. Bannard Albert H. Wiggin 
Joseph P. Knapp Robert W. deForest Mitchell D. Follansbee Frank B. Noyes 
William H. Crocker John Anderson William B. Thompson Emerson McMillin 
Alanson B. Houghton Joseph P. Day Arthur Williams 
Walter C. Humstone Otis H. Cutler Richard Bedford Bennett 
Morgan J. O’Brien Alexander P. W. Kinnan Langdon P. Marvin 
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